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and plant while attending the Central Retail Feed Asso- 
ciation convention at Milwaukee, June 20 and 21. The 
plant is located to serve dealers on any railroad. You'll 
find a large modern, efficient business institution oper- 
ating amid beautiful surroundings which are unexcelled 
in the feed and grain trade. Don’t miss seeing the 
special equipment for aerating grain recently installed in 
the new elevator. Transportation will be provided. Just 
call at Froedtert’s convention headquarters in room 707 
of the Schroeder hotel. 


GRAIN and FEED 
MILWAUKEE MINNEAPOLIS 


FROEDTERT GRAIN MALTING 
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URTIS Froedtert, Kurt Kanow and Clarence 
| 
: bod Moll, invite you to visit Froedtert’s home office | 


AUS 


HAS KEPT 
FAITH 


With the sale of the first bag of Larro Feed in June 1912, The 
Larrowe Milling Company identified its business policy in the 
following 35 words: 


“The quality of Larro Feeds will never be lowered 
so long as Larro is made. No matter what changes 
take place in the price of ingredients, Larro 
Feeds will always remain the same high quality”. 


Up through 20 years—up through “good” times, and “bad” 
times—Larro has persistently held to that pledge. By doing so, 
Larro has attained and held its ability to return the feeder 
Greater Profit Over Feed Cost. 


Now—with 20 years of feeder confidence behind it, The Larrowe 
Milling Company, on its 20th Anniversary gratefully acknowledges 
that confidence and repeats its pledge of 20 years ago: “The Quality 
of Larro Feeds will never be lowered—so long as Larro is made”. 


FEEDS THAT DO NOT VARY 


FOR DAIRY COWS, CALVES, 
HOGS AND POULTRY 


THE LARROWE MILLING COMPANY 


DETROIT, MICHIGAN 
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Milwaukee’s 
Smart Hotel 


Conveniently located, offer- 
ing rates in keeping with 
present times... the Hotel 
Schroeder also affords 
splendid service, excellent 
food...and a certain ‘“‘smart- 
ness”? found in no other 
Milwaukee hotel. 


Whether you are a overnight 
guest...or merely dancing to 
the tunes of a famous or- 
chestra in the Grand Dining 
Room after-the-theatre...the 
decidedly different atmos- 
phere of the Hotel Schroeder 
will appeal to you, too. 


HOTEL 
SCHROEDER 


Walter Schroeder, President 


DIAMOND 
CORN 


GLUTEN MEAL 


as a protein ingredient of 


starting, growing and laying 


mashes, increases total di- 


gestible nutrients, supplies 


Vitamin A potency and 
lowers cost. 

Diamond is finding favor 
among poultry feed mixers 
everywhere. Give it a trial 
in the mashes you put out 


to your trade. 


40% Protein Guaranteed 


For detailed information ask our salesman 
or write 


RATION SERVICE DEPARTMENT 


CORN PRODUCTS REFINING CO. 
17 Battery Place, New York City 
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CORN PRODUCTS REFININGDE 
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40% 
“Min, 


June 


Convention Month 
—GO 

—LOOK 
—LISTEN 


Business conditions this year justify 
trade meetings and your attendance 
more than ever before. 


Arcady Farms Milling Company 
223 West Jackson Boulevard 
Chicago, Illinois 
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Speakers to Discuss Varied Topics 
At Ohio Convention 


Dealers Meet at Lima, June 28, 29 


VARIETY of subjects of prac- 

tical value to all classes of mem- 

bers included in the organiza- 
tion are scheduled for the annual con- 
vention of the Ohio Grain, Mill & Feed 
Dealers association to be held at the 
Argonne hotel, Lima, June 28 and 29. 
Every minute of the two-day session is 
to be packed with business and enter- 
tainment features, and W. W. Cum- 
mings, Toledo, secretary, has made ar- 
rangements to accommodate a_ record 
breaking attendance. 

The convention will open at 10:30 a. 
m., June 28, with an invocation by the 
Rev. Father Brissell and an address of 
welcome by Judge Fred Becker, Lima’s 
city manager. 

O. P. Hall, Greenville Feed Co., 
Greenville, president of the association, 
will review the past year's activities of 
the organization in his annual address. 
This will be followed by Mr. Cum- 
ming’s annual report. Committees for 
the various convention duties will be 
appointed at the close of the morning’s 
session. 


Cost of Farm Board 


Hugh A. Butler, Omaha, Neb., pres- 
ident, Grain & Feed Deaiers National 
association, will open the afternoon 
meeting with a discussion of ‘What the 
Farm Board Has Cost the Farmer.” 
Mr. Butler will present some startling 
figures which will be of particular in- 
terest to grain and feed men. 

Following Mr. Butler’s talk, George 
Cretors, Chicago, a former resident of 
Russia, will discuss the five-year plan 
adopted by that country. He will re- 
late many of his personal experiences 
and observations and tell the effect of 
Russia’s program upon United States 
commerce. 

A. B. Conkey, G. E. Conkey Co., 
Cleveland, will have a special message 
for feed dealers. Hewill tell why 
proper feeding is necessary for the suc- 
cess of the poultry industry. Mr. 
Conkey will also speak at the annual 
convention of the Central Retail Feed 


association to be held at Milwaukee, 
Wis., June 20 and 21. 

A subject of timely interest will be 
discussed by Dr. W. Gray Moseley, 
Chicago, at the annual banquet to be 
held on the evening of the opening 


O. Perry Hall 


day of the convention. He will explain 
the means whereby the present eco- 
nomic question can be _ seftled. Dr. 
Moseley is an eminent economist and 
luis ideas will be of interest to all who 
listen in. Entertainment will be pro- 
vided during the banquet by Kathryn 
Cummings and her Tune Tinkers and 
the guests will join in community sing- 
ing. 

H. S. Prue, Toledo, will open the 
following morning’s session with a dis- 
cussion of the supervision of grain in- 
spection and K. S. Crittendon, Early 
& Daniel Co., Cincinnati, will divulge 
the practical principles of hedging grain. 

“Meeting Portable Mill Competition” 
will be the subject to be discussed by 
Charles S. Clark, Grain & Feed Jour- 
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nals, Chicago, and S. L. Rice, Meta- 
mora, Ohio, will explain the activities 
of the United States chamber of com- 
merce. 

D. J. Schuh, executive secretary, 
board of trade, Cincinnati, will con- 
clude the speakers’ program with a dis- 
cussion of transportation problems. Re- 
ports of committees and the election 
of officers will terminate the conven- 
tion. 

The Ohio Grain, Mill & Feed Deal- 
ers association is one of the oldest or- 
ganizations in the industry. This will 
be the 53rd year its members gather 
for their annual meeting. A _ special 
golden jubilee convention was held three 
years ago when the association cele- 
brated a half century of existence. 


HEAD-O-LAKES MEETING 
H. W. Brace, Superior, was elected 
president of the Head of the Lakes 
Feed Dealers association at the annual 
meeting of the organization held at the 
Curtis hotel, Duluth, May 17. B. W. 
Hintz and George Fairley, both of , 
Duluth, were chosen vice _ president 
and secretary-treasurer respectively. 
Plans were discussed for a meeting 
to be held at Duluth, Tuesday, June 21. 
Alvin Peterson, Duluth, Eugene West, 
Superior, and Mr. Fairley, were ap- 
pointed as a committee to arrange the 
program and obtain speakers. 


WESTERN DEALERS MEET 

Earl Galbraith, Sac City, Ia., was 
elected president of the Western Grain 
& Feed Dealers association at the an- 
nual meeting held at Sioux City, May 
18. Robert Bealt, Tama, was chosen 
vice president and D. O. Milligan, Des 
Moines, was reelected secretary. Mem- 
bers voted to hold the annual conven- 
tion at Cedar Rapids next year. 


OSCAR L. HAERTEL, secretary of 
the Hiawatha Grain Co., Minneapolis, 
recently underwent an operation for 
arthritis. He is recovering rapidly and 
expects to be back on the job soon. 
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Personal 


Glimpses 


of the American Feed Manufacturers in Convention 


Max Nowak, Nowak Milling Corp., 
Hammond, Ind., brought his party the 
last 100 miles from Sullivan, Ind., to 
French Lick by taxicab. The connect- 
ing rods of his big Cadillac came right 
through the motor block and Max had 
the car towed back to Hammond for 
repairs. Included in the party were 
Mrs. Nowak, A. E. Chapman, Central 
Bag & Burlap Co., Chicago, and Miss 
Elizabeth Chapman. 

* * * 

Prof. H. E. Barnard complimented the 

feed men as being an intelligent and 


easy group to meet. He is associated 
with the Corn Industries Research foun- 
dation, Indianapolis, and although he 
has many friends among flour millers, 
is just getting acquainted with the feed 
trade. 

C. N. Barrett, Northrup, King & Co., 
Minneapolis, asked to be excused when 
called upon to preside at the conven- 
tion in the absence of the president and 
the first vice president. Neil is climb- 
ing up the ladder, however, having been 
elected first vice president this year, 


UILT 


BAGS 


BAG FACTORIES ... 


COTTON 


MILL ... BLEACHERY 


‘ 


on this job. 


TALK Bacs! 


(Quoted from Customers’ Letters) 


*... how much we appreci- 
ate the service you have given 
It being a new 
account, we naturally wanted 
to give them prompt service, 
and you certainly have co- 
operated with us 100 per cent.”’ 


WERTHAN 


Bag Corporation 


NASHVILLE 
NEW ORLEANS 
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and may be forced to preside at some 
future convention despite his natural 
modesty. 

* * * 

Frank Brobst, Health Products Corp., 
Chicago, was especially welcome among 
the delegates to whom he presented a 
fine pigskin pocket letter case. 

* * * 


Max Cohn, Sunset Feed & Grain Co., 
Buffalo, never gets a rest at any con- 
vention. He always handles registra- 
tion for the Eastern Federation and at 
French Lick served as assistant secre- 
tary of the golf tournament committee. 

* * * 


For a second consecutive year Guy 
Hillier, Penick & Ford Sales Co., Cedar 
Rapids, Ia., was permitted on the golf 
course without his regular partner, Herb 
Ladish. Guy has improved his game 
so, not having to wait for Herb at 
the various sand traps, is able to spend 
more time eating in the dining room. 

* 

Vic Jay, National Oil Products Co., 
Chicago, was another taxicab patron. 
His new Packard crashed with another 
car on the way home from the conven- 
tion so the drive to Chicago was fin- 
ished in a cab. With Vic were Mrs. 
Jay, Neil Barrett, Harvey Yantis and 
Walter Haertel. 

* * * 

Floyd Wilson, Denver Alfalfa Milling 
& Products Co., Lamar, Colo., again 
served as chairman of the nominating 
committee. He has been handling this 
job for so many years that much credit 
for the success of past administrations 
must be due to him. 

* * 

Mr. and Mrs. Gus Ackerman, Oyster 
Shell Products Corp., St. Louis, were 
among the early arrivals at French 
Lick. Two other vice presidents of 
the firm, Bill Westerman and Bob 
Crawford, completed Pilot and Reef’s 
representation at the convention. 

Edmund Pincoffs, Shellbuilder, Inc., 
Houston, Tex., attended his first feed 
manufacturers convention. He has been 
doing so much traveling in the interest 
of his crushed oyster shell, however, 
that he was well acquainted with most 
of the delegates. 

* * * 

Sydney Anderson, Don Lowell and 
Charles Van Horssen conducted a pri- 
vate General Mills tournament as sup- 
plementary to the big convention golf 
event. Van claims to have won the 
money but Sydney is reported to have 
used some of the most effective and 
longest descriptive adjectives heard on 
the course. Don must have learned 
something from both of them. 

* 

Charlie Kieser, Kraft-Phenix Cheese 
Corp., Chicago, was present to deny 
the rumor that it is his firm’s cheese 
which makes French Lick and Pluto 
so popular. To prove his case, we 
noticed Charlie didn’t waste any time 
drinking water at the famous spa. 
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Manufacturers See Clouds Lifting 
Abbott Elected President 


Optimistic Crowd Gathers at Convention 


UTTING the past behind them 

and facing toward a future hori- 

zon from which they believe the 
clouds are fast lifting, members of the 
American Feed Manufacturers associa- 
tion and their guests enjoyed a_thor- 
cughly inspiring and practical conven- 
tion at French Lick, Ind., June 2, 3 
and 4. 

There was a noticeable drop in at- 
tendance from that of previous years, 
but the diminished gathering, a trifle 
battle-scarred perhaps, still their 
sleeves rolled up and were still bear- 
ing the torch of progress for the feed 
industry. 

The sentiment of the convention was 
probably best expressed by W. E. Suits, 
Quaker Oats Co., Chicago, chairman 
of the executive committee of the asso- 
ciation. 

“IT hear about me a good many ex- 
pressions of despondency,” he said in 
his address, “but I am convinced that 
we can look to the future with less 
misgiving today than we have been 
able to do for at least two years.” 

Mr. Suits presided at the sessions in 
place of Edward Drescher, Alfocorn 
Milling Co., St. Louis, president, and 
Van Roy Miller, Nutrena Feed Mills, 
Inc., Kansas City, vice president, who 
were unable to be present. 


Abbott Elected President 


Harold A. Abbott, Albert Dickinson 
Co., Chicago, was elected president of 
the association. C. N. Barrett, North- 
rup, King & Co., Minneapolis, was pro- 
moted from second to first vice presi- 
dent; H. L. McGeorge, Royal Feed 
& Milling Co., Meridian, Miss., was 
elected second vice president and A. B. 
Schreiber, Schreiber Milling & Grain 
Co., St. Joseph, Mo., was named third 
vice president. L. F. Brown, Chicago, 
secretary, and W. R. Anderson, Mil- 
waukee, treasurer, were reelected. 

Those chosen on the executive com- 
mittee were W. D. Walker, Arcady 
Farms Milling Co., Chicago; Mr. Suits, 
and A. F. Seay, Purina Mills, St. 
Louis. All were elected for a three- 
year term. President Abbott becomes 
a member ex-officio. Others who re- 
main on the committee are G. G. Keith, 
Hermitage Feed Mills, Nashville, Tenn.; 
C. C. Lewis, Park & Pollard Co., Buf- 
falo; and D. W. McMillen, Allied Mills, 
Inc., Chicago. 

The board of directors includes H. 
Roy Eshelman, John W. Eshelman & 
Sons, Lancaster, Pa., chairman; J. M. 
Adam, Anheuser-Busch, Inc., St Louis; 
C. B. Fretwell, Spartan Grain & Mill 
Co., Spartanburg, S. C.; M. H. Howard, 
D. H. Grandin Milling Co., Jamestown, 
N. Y.; G. E. Hillier, Penick & Ford 


Sales Co., Cedar Rapids, Ao 
Hopkins, Chas. M. Cox Co., Boston, 
Mass.; Edward Drescher, Alfocorn 
Milling Co., St. Louis; A. E. Lippel- 
man, Ubiko Milling Co., Cincinnati, 
Ohio; J. L. Marshall, Kentucky Feed 
Mills, Louisville, Ky.; M. M. Nowak, 
Nowak Milling Corp., Hammond, Ind.; 
A. B. Caple, A. B. Caple Co., Toledo, 
Ohio; J. J. Ferguson, Swift & Co., 


Chicago; W. D. Walker, Arcady Farms 
Chicago; 


Milling Co., J. M. Wilson, 


Harold A. Abbott 


Meridian Grain & Elevator Co., Meri- 
dian; and F. M. Wilson, Denver AI- 
falfa Milling & Products Co., Lamar, 
Colo. 
Future Outlook Optimistic 
In his report which opened the con- 
vention Mr. Suits reviewed the work 
of the association relative to the grain 
rate case and cooperation with the Red 
Cross in the distribution of wheat and 
flour. He also gave an encouraging 
outlook on business conditions. 


“In spite of the depressing condi- 
tions, with which the feed industry has 
been struggling since the middle of 
1930," Mr. Suits said, “there is one 
consoling and encouraging feature. 
There have been relatively few bank- 
ruptcies among manufacturers as there 
was sufficient warning so that a large 
part of the manufacturers were able to 
trim their sails and conserve their re- 
sources. Some of them, due to inven- 
tories lower in quality and cost, are able 
to make a showing of excellent cash 
resources even after two years of seri- 
ous depression. 

“We have gone through three years 
of very low production of manufactured 
commodities. We have been wearing 
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away the railroads, the bridges, the 
automobiles and supplies of all kinds 
with an unnaturally low replacement. 
We have added about 3,000,000 people 
to our population during that period. 
A little more steadiness in our banking 
and industrial conditions, the fall elec- 
tions over, the removal of a little of 
the fear of unnamed and unplumbed 
disaster, should speed up the wheels of 
commerce and steadily, though possibly 
slowly, bring us back to fairly normal 
conditions.” 

Mr. Suits in speaking of merchan- 
dising methods, condemned the sales- 
man who installed his own products by 
knocking those of a competitor. He 
blamed the “knocks” of this type as 
one of the reasons for the growth of 
batch mixing. 

L. F. Brown, secretary of the asso- 
ciation, followed Mr. Suits’ address, pre- 
senting a mimeographed report on the 
past year’s activities of the association 
and the outlook for the future. R. M. 
Field, Chicago, traffic manager, re- 
viewed the accomplishments of his de- 
partment, particularly those coveriug 
the grain rate case. 


Discuss Feed Laws 

H. R. Kraybill, president, Association 
of American Feed Control Officials, fol- 
lowed with a talk on the problems of 
feed control officials and manufactur- 
ers. It is published on page 25 of 
this issue of The Feed Bag. 

The manufacturers entered a discus- 
sion on feed laws at the conclusion of 
Mr. Kraybill’s talk. A. F. Seay, Ral- 
ston-Purina Co., St. Louis. a member 
of the executive committee of the as- 
sociation, declared that he believed feed 
manufacturers felt that the enforcement 
of feed laws protected the honest man- 
ufacturer and that there has been a 
general improvement in the feed indus- 
try since the laws went into effect. 

Mr. Suits also spoke favorably of the 
present feed control laws. and pointed 
out that they could be still further im- 
proved by making uniform 
throughout the country. He called at- 
tention to the variance in registration 
dates among the different states which 
made it inconvenient for a manufacturer 
to register formulae. Mr. Suits also 
expressed the belief that a uniform 
method of assessing registration fees 
would be helpful to the industry. He 
recommended the collection of assess- 
ments at the end of each year upon 
the affidavit of the manufacturer show- 
ing the amount of feeds shipped into 
each state. 

C. P. Clark, Quaker Oats Co., Chi- 
cago, chairman, National Feed Mer- 


(Continued on Page Twenty-two) 
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New Jersey Dealers Warned Against 
Liberal Credit Policies 


Hold State Convention at Morristown 


get proper credit infor- 
mation when opening an account 
or don't open it. 

This was the warning issued by Ed- 
win J. MacEwen, secretary of the Mor- 
ristown chamber of commerce, Morris- 
town, N. J., who spoke at a_ special 
state meeting of the New Jersey Feed 
Dealers association held at Morristown, 
May 25. The gathering was the largest 
and most enthusiastic held in the state 
in many years. D. I. Schaible, Glass- 
boro, N. J., president of the association, 
directed the program. 

Discusses. Credit 

“There is probably no business in 
this country where the relationship be- 
tween the business man and the con- 
sumer is more personal,” Mr. MacEwen 
declared in his discussion on credits. 
“There is no business where the human 
emotions play a greater part in the 
transactions than in your particular line 
and there is no business where the pro- 
prietors have let these human emotions 
sway it to such an extent as to ulti- 
mately end in a heavy financial loss 
to the owners. 

“Unfortunately, feed dealers have 
been reluctant to base their credit 
granting in the past upon business facts 
but have been very prone to grant un- 
limited amounts of credit on the moral 
standing and record of the individual. 

“The question that interests me, and 
should interest you even more, is the 
rapidly changing conditions of the pres- 
ent rural population and how you are 
going to meet these conditions. Two 
weeks ago I was in New York state 
talking to some old friends of mine 
in the feed business who are located 
in Delaware county. They told me that 
milk prices were so low that the farm- 
ers were having their usual terrible 
struggle. Few of them in that part of 
the country grow any feed today. Con- 
sequently, the conditions of the ac- 
counts receivable of the various feed 
dealers in that section of the country 
are growing worse and worse. 

More Credit Seekers 

“To make matters steadily worse, this 
‘Back to the Land’ movement, accord- 
ing to the last federal census, is bring- 
ing hordes of people back to the de- 
serted farms which were abandoned, 
possibly years ago because it was found 
that the soil in that particular section 
and the market business made farming 
absolutely unprofitable. Many of these 
people, shortly after their return to the 
country, must necessarily be taken care 
of by charitable organizations. This 
will come both from private subscrip- 
tions and from increased taxes. 

“Many of these men have been liv- 
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ing in the city just long enough to have 
acquired, if they did not already possess 
it before they left for the city, an acute 
distaste for hard, physical labor and 
long hours which are still essential to 
successful farming. Many these 
people also are experienced bill beaters, 
that being one of the educations they 
acquired while in the city. They have 
learned to talk so convincingly while 
applying for credit that they even melt 
the heart of Uncle Shylock when they 


Bulk of Flour Milled 
By 1,000 Plants 


The total number of flour mills in 
the United States with an annual pro- 
duction of 1,000 barrels or more is 
2,308, according to figures compiled in 
the 1929 census of manufactures. This 
compares with 3,088 in 1923, 2,606 in 
1925 and, 2,524 in 1927. 

Of the 2,308 mills registered in 1929, 
240 of them produced more than 100,000 
barrels of flour during that year. Two 
years earlier there were 255 in this 
classification as compared with 247 in 
1925, and the same number in 1923, 
which indicates that the number of lar- 
ger mills is practically stationary. These 
mills produced 81 per cent of the flour 
in 1929, 78 per cent in 1927, 76 per cent 
in 1925 and 75 per cent in 1923. 


Pennsylvania has 252 mills which 
produce more than 1,000 barrels of 
flour annually. The number in other 


states is, Virginia, 153; Ohio, 152; Ken- 
tucky, 143; Tennessee, 133; Indiana, 
121; North Carolina, 120; Missouri, 
114; Kansas, 110; Michigan, 102; -Min- 
nesota, 82; Nebraska, 81; Maryland, 
73; New York, 71; Illinois. 59; Texas, 
53; Utah, 46; Colorado, 40; Oklahoma, 
34; Idaho, 31; Oregon, 30; Iowa, 30; 
Washington, 29; Montana, 28; Wiscon- 
sin, 27; California, 24; North Dakota, 
22 and 148 scattered throughout other 
states. 

A compilation made by the Millers 
National federation which calls atten- 
tion to the above figures, reveals that 
there are 1,000 mills which produce 
3,000 barrels or more annually. They 
account for 96 per cent of. all the flour 
of the United States and the remain- 
ing 1,300 produce only 4 per cent of 
the total. 


E. O. WRIGHT, president, Wiscon- 
sin Milling Co., Menomonie, Wis., has 
been chosen by his local club as dele- 
gate to the international Rotary con- 
vention which will be held at Seattle, 
Wash., June 20 to 24.. He has served as 
president of the club during the past 
year. 
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take a watch in to be hocked. 

“These and other conditions make it 
necessary for us to take an inventory 
immediately of our own business prac- 
tices and set up definite new practices 
to meet the ever increasing needs for 
better business procedure in the feed 
business. 

Credit granting on character alone 
today will break every one of you. But 
that, it seems to me, is not the worst 
trouble that is confronting us. In this 
section of the country, if I may speak 
so freely, at various times, feed dealers 
have had agreements that before they 
open a new account with an old resi- 
dent, they will check very carefully to 
find out who formerly sold them feed 
and if a bill was owed to another feed 
merchant would give them 
credit until this old bill was cleaned up. 

“We have in our credit files, today, 
almost hundreds of incidents where no 
attention has been paid to the fact that 
other feed dealers in the same vicinity 
have been owed hundreds of dollars and 
accordingly the same man may be on 
the books of a half dozen feed dealers. 

Check Your Accounts 

“Your organization can be no better 
than the members who comprise it. I 
implore you men who represent an in- 
dustry doing an annual business in this 
state of many millions of dollars to 
make up your mind, here and now, that 
you will do one of two things—either 
get proper credit information when 
opening a new account, or don’t open 

A. J. Thompson, Wycombe, Pa., pres- 
ident, Southeastern Pennsylvania Feed 
Merchants association, explained the ac- 
tivities of his organization and outlined 
the plans for a meeting which was to 
be held at Pottstown during the first 
week in June. 

Stannard Invites Dealers 

W. A. Stannard, Albany, N. Y., sec- 
retary of the Eastern Federation of 
Feed Merchants, invited the New Jer- 
sey dealers to attend the organization’s 
summer convention at Atlantic City, 
June 27 and 28. Reeve Harden, Ham- 
burg, N. J., a director of both the New 
Jersey association and the federation, 
explained the convention plans and 
pointed out methods whereby both or- 
ganizations could be of valuable assist- 
ance to each other. 

It was reported at the meeting that 
an act pertaining to weights, which 
would have created a hardship on the 
dealers and was detrimental to the feed 
industry, had been repealed. A _ vote 
of thanks was extended to President 
Schaible for his efforts in making pos- 
sible the defeat of this legislation. 
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NOPCO 
makes the difference 


THERE’S a big difference in egg shell strength and 
texture. And yet correct feeding will practically 
eliminate losses from thin-shelled eggs, checks and 
eggs broken in the nests. 


The laying hen can make a strong, smooth shell 
only when she receives a ration which is properly 
balanced in calcium and phosphorus AND a regular 
and adequate supply of Vitamin D. The quickest, 
surest, and cheapest way to meet this requirement 
is to feed Nopco XX Cod Liver Oil reinforced in 


Top quality eggs that look like this 
when candled are possible only 
when the layers are regularly 
supplied with plenty of Vitamin D. 
Year ’round feeding of Nopco XX 
pays many times over in the in- 
creased production of marketable 
eggs. These are actual photos 
taken as the eggs were candled. 


Vitamin D. Thousands of feeders have proved that increased shell strength 
and improved texture result from the regular use of Nopco XX. 


Nopco XX is many times more potent in Vitamin D than straight cod liver oil; there- 
fore smaller amounts are required to do the job. Nopco XX has a definite standard- 
ized Vitamin D potency not found in unfortified cod liver or fish oils; it is, therefore, 
more dependable. As for the cost—one or two extra marketable eggs will pay for a 


The hen that laid this thin-shelled, 
porous egg can count that day lost 
as far as profit to her owner is con- 
cerned. She did her best but just 
didn’t have it in her to produce a 
firm, smooth shell. Nopco XX would 
have enabled her to use the minerals 
in her ration and put this egg in a 
strong marketable ‘“‘package’’. 
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hen’s yearly supply of Nopco XX. And the improved 
shell strength of all eggs produced makes it pay to 
feed Nopco XX the year ’round. 


Increased mash tonnage comes to you as a feed 
mixer only as the feeder secures good results from 
your mashes and develops confidence in them. 
Why gamble with less dependable sources of Vita- 
min D for your mashes? Use Nopco XX and you 
will be sure that your mashes carry Vitamin D in 
accurately measured, adequate amounts at minimum 
cost. Write or wire for prices. 


Nopco ‘a San The new germicide, de- 


odorant and disinfectant for positive poultry and 
livestock sanitation. Write for descriptive litera- 
ture and prices. 


NATIONAL OIL PRODUCTS Co. 


BOSTON SAN FRANCISCO CHICAGO. 
EXECUTIVE OFFICES: 38 ESSEX ST., HARRISON, N. J, 
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FRANK H. BLODGETT, president, 
Frank H. Blodgett, Inc., Janesville, 
Wis., returned recently from a five 
weeks’ vacation tour to the Pacific 
coast. He reports that he made the 
trip from Janesville to Los Angeles in 
the running time of 50% hours and chal- 
lenges any other dealer to beat this 
record. He was accompanied by Mrs. 
Blodgett. 


ORA A. McREA, manager of the 
feed department, Pillsbury Flour Mills 
Co., Minneapolis, received painful in- 
juries when the automobile in which 
he was riding with his wife, overturned 
when forced off the road by an ap- 
proaching machine. His condition is 
not serious. 


Carefully Sifted for Feed Dealer Consumption 


CORNHAY WEAKLY NEWS 

Judd Perkins sat down in the guest 
chair the other evening and found the 
knittin’ needle his wife had been look- 
ing for since last summer. 

The medicine show suddenly folded 
its tent here last Friday evening and 
pulled out for Cocklesburg, somebody 
in that town having been reported as 
acking for change for a $10.00 bill. 


Every Quaker 


Striped 


Sack 


You profit when you help your customers make 
money, so don’t miss a chance to sell Quaker 


Feeds, the profit-builders. 


Successful farmers, 


dairymen and poultry men say that all kinds 
of live stock pay better when fed from the well- 


known Quaker striped sacks. 


There are special 


Quaker Feeds, prepared from long-tested formu- 
las, for dairy herds, cattle, hogs and poultry. 
This complete line is bound to attract steady 


all-year buyers. 


If you aren’t already taking 


advantage of it, we'll be glad to send you full 
information. Just drop usa card. You'll hear 


from us soon. 


THE QUAKER OATS COMPANY, CHICAGO, U. S. A. 


BUY QUAKER FEEDS 


IN STRIPED SACKS 
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The beer parade scheduled for Corn- 
hay Saturday afternoon proved to be a 
flop, most of the people looking out 
of the saloon windows over a stein of 
brew, waiting for somebody to go by. 

The Cornhay Ladies’ club ball last 
Wednesday evening also proved a fail- 
ure, Zeke Johnson having lost his bal- 
ance and fallen into the punch bowl. 

TOO MANY SETUPS 

Broker: “I put a friend of mine on 
his feet three times in the last five 
years.” 

Jones: “That’s nuthin. I put a pal 
of mine on his feet fourteen times last 
night.” 

* * * 

When a vehicle passed you in the 
good old days it was a sign of some 
horse feeling his oats, but nowadays it’s 
some jackass feeling his corn. 

* * * 
JUST IN TIME 

Housewife: (shouting to garbage col- 
lector from her porch): “Yoo-hoo, am 
I too late for the garbage?” 

Garbage Man: “No, mam, jump right 
in. 
x Ok 
NEVER FORGOT IT 

Bachelor: “Do you remember when 
a girl was proud of having a wasplike 
waist?” 

Rolling Pin Dodger: “I ought to re- 
member it; that was when I got stung.” 

* 


RESTFUL 


Minister: “I am _ pleased, Mrs. 
Halloran, to see you so regularly in 
your place every Sabbath morning.” 

Mrs. Halloran: “It’s glad I am to 
come, sir, for it’s not ivery day I get 
such a comfortable seat and so little 


to think about.” 
* * 


Our Washington correspondent re- 
ports that the Hoover for president slo- 
gan will be “don’t change toboggans in 
the middle of a slide.” 

* * * 
WRONG VICTIM 

Master: “Rastus, I thought I told you 
to buy a domestic turkey. How did 
these shots get into it?” 

Rastus: “Well, suh, I dunno, suh. 
But I specks they wus meant for me, 
suh.” 

* & 
DEVIL DODGING 

Pat’s last request was to be buried 
in a Norwegian graveyard. 

“And why?” asked his astonished 
wife. 

“Well,” replied Pat, “the devil will 
never think of looking for an Irishman 
in a Norwegian graveyard.” 
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Lem Jones Learns to Investigate 


Betore He Invests 
Gets Off Racketeer’s Sucker List 


ory Grove, sat slouched over his 

desk, making odd diagrams with 
a pencil on the back of a letter head. 
It was one of those sticky June days, 
with heat waves shimmering over the 
countryside and adding to the pall of 
inactivity that already hung too heav- 
ily over the Hickory Grove feed store. 
Lem Jones’ brow was contracted in 
deep thought, and perspiration trickled 
down his cheeks. 

“Dang it all, things are slow,” he 
mused. “Wish I could figure something 
out to put a little life into this busi- 
ness.” 

Spot, the warehouse cat, lying prone 
at his feet, looked dreamily into the 
puzzled features of her master. 

“Good morning, Mr. Jones,” sounded 
a cheerful voice at the dealer's elbow. 
Page, Business Doctor 

Lem Jones straightened in his chair 
to appraise a well-dressed stranger who 
smiled with assurance and flopped a 
bulging brief case on the corner of the 
desk. Lem was impressed by the air 
of confidence and cheerfulness the gen- 
tleman expressed. It was such a con- 
trast to the hopeless, disgusted looks 
he had beem seeing of late on the faces 
of his customers. 

“Well,” spoke Jones tersely. “What's 
on your mind, and if you're selling 
anything you'd better save your time, 
because I’m not buying a_ penny’s 
worth.” 

The stranger waived aside the ob- 
jection with an emphatic gesture of his 
hand and another of his captivating 
smiles. 

“That’s just where you and I agree,” 
he spoke. “I presume you aren’t buy- 
ing anything because you can’t sell 
what you’ve got. Grant is my name— 
Jim Grant, and I’m a business doctor. 
Things are pretty slow right now but 
I have something here that will wake 
up.” 

Salesman Presents Plan 


He delved into the folds of the brief 
case while Lem Jones, his sales resist- 
ance completely broken down, squinted 
with interest, and Spot slunk away into 
a corner to avoid the number 11 shoes 
of the salesman which had stomped 
down several times dangerously close 
to her tail. 

“These are the days,’ continued the 
stranger, extracting the desired papers 
from the brief case, “when everybody’s 
looking for bargains. They'll buy at 
your store if they can get something 
for nothing, in addition to purchasing 
what they really need from you. Now, 
here’s what I call a sure fire tonic for 
business.” 


EM JONES, feed dealer at Hick- 


By Emil J. Blacky 


Mr. Grant spread three auspicious 
looking papers before Mr. Jones which 
resembled a series of checks. They 
were made out in denominations of 25 
cents, 50 cents and $1.00. 

“This plan costs you practically 
nothing,” raved on the stranger, “and 


EM JONES of Hickory 

Grove is a practical dealer. 

He profits by his experi- 
ences which are similar to those 
encountered by many who are 
endeavoring to make an honest 
living in the feed business. Fol- 
low his adventures in future is- 
sues of The Feed Bag. They’ll 
be entertaining and helpful. 


boy, how it'll bring ’em in. All you 
need to do is give one of these 25 cent 
checks to every customer who buys a 
ton of feed from you, 50 cents for two 
tons, and the dollar check for three 
tons. Or you can make it 25 cents 
for each $10.00 purchase, 50 cents for 
$20.00 worth of merchandise and a 
dollar check for $30.00 worth.” 
Lem Accepts Offer 

“The customer can then turn in these 
checks and get a set of dishes, a shav- 
ing outfit, or any of a dozen articles 
by sending them to our company. In 
other words, the customer gets these 
for nothing and all it costs you is only 
a small portion of what you would or- 
ordinarily spend for advertising on a 
penny postal.” 

Lem Jones was impressed. 

“How much did you say 
cost me?” he asked. 

“Practically nothing,’ returned the 
salesman. “I have made arrangements 
with your local printer to give me a 
good price on these checks at $2.00 a 
thousand. You'll need about 4,000 of 
these and if you'll give me $8.00 I'll 
go right over to the printer’s office and 
have him run ’em off.” 

“All right,” agreed the dealer. “I 


it would 
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hope it helps, because business is cer- 
tainly tough.” 

As Lem Jones scraped his pen over 
the checkbook, Spot, the warehouse cat, 
brushed against his legs and mewed a 
warning, but her protest was drowned 
in the chatter of convincing sales talk 
rolling from the lips of the salesman. 

“Tl deliver the printing to you to- 
morrow afternoon,” said the dapper 
stranger by way of parting, as he dis- 
appeared through the doorway. 

Jones Is Taken In 


Two dull, hot days slipped by, and 
not even a packet of garden seed had 
moved as a sale out of the Hickory 
Grove feed store. Lem Jones, more 
despondent and heat-stricken than ever, 
moved uneasily in his chair. 

“Dang it all,” he blurted at Mickey, 
“I’ve never seen things so tough. Say, 
I almost forgot. Wonder if that sales- 
man is going to deliver those premium 
checks I bought the other day. You’d 
better get the printer on the phone, 
Mickey, and we'll see what’s holding 
‘em up. We've got to try something 
to make business pick up.” 

Joe Green, the printer, was on the 
wire. 

“Hello, Joe, this is Lem Jones. Did 
a fellow give you an order for 4,000 
premium checks the other day which 
he said he was going to deliver to me? 
What!!” 

Lem Jones’ knees wobbled. 

“All right, so long, Joe,” he managed 
to say. “Mickey, run over to the hotel 
and find out if a man named Grant, 
Jim Grant—is stopping there.” 

Jones paced nervously over the office 
floor as he awaited Mickey’s return. 
The office boy came back shaking his 
head hopelessly. 


Makes New Rule 


The words that exploded from the 
lips of Lem Jones during the next half 
hour are unfit to print. 

“Mickey,” he said, when he finally 
stopped boiling. “The Hickory Grove 
Feed Co. has a new rule, effective at 
once. ‘Investigate Before You Invest,’ 
it is, and by Jove we're going to follow 

Spot, the warehouse cat, who had 
scurried behind a box for safety while 
her master performed like a pack of 
ignited fire crackers, pushed her nose 
around the corner. A waft of wind sent 
a feather dancing across the floor. Or- 
dinarily Spot would have pounced upon 
it to make sure that it wasn’t a mouse. 
But remembering her master’s rule she 
watched it indifferently until it came to 
rest under a chair and then she settled 
down for her afternoon nap. 
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Leadership has more responsibilities than 
Privileges. Early recognition of this fact 
has enabled SPROUT WALDRON to give 
the utmost in engineering and service in 
performing every function of design and 
Equipment of modern Feed Mills, Flour 
Mills, and Grain Elevators. 


We invite consultation on any Equip- Se 
ment Problem you have. To call upon 
us obligates you in no way what-so-ever. 


Sheet Metal Fabrication 


SPROUT, WALDRON & CO.., Inc. 


Box 318 Muncy, Pa. 


Specializing in Equipment for 


Grain Elevators Self-Rising Flour Mixing 
Feed Plants and Blending Plants 


J 
de | Flour Mills Rice Mills 


Mills for Producing Cotton Seed Oil Mills 
all Products made from 


= Corn, Buckwheat and Rye. Power Transmission Appliances 


The Monarch Line « 


Peanut Mill 


Conveyor Trppers V-Belt Drives Dust Collectors 


Vertical Conveyors 
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CASH BASIS FOR Cash is the symbol of soundness. Credit drugs busi- 


MANUFACTURERS ness and taken in overdoses makes the recipient and 


often the giver an addict whose inevitable end is 
failure. 


Wherever feed men congregate, whether inthe manufacturing, wholesale or 
retail industry, the question of book accounts is almost sure to arise. The prob- 
lem becomes especially acute during times when the interchange of commodi- 
ties is sluggish and money is tight. 


Feed manufacturers, who recently gathered for their annual convention at 
French Lick, Ind., held a business discussion during one of the sessions and 
complaints about the present credit situation were voiced from the floor by 
many of the members. It was agreed that something should be done. 


For more than six years The Feed Bag has advocated a cash basis for deal- 
ers. It has helped many of them to adopt the plan and has published articles 
in practically every issue about the success of progressive feed retailers who 
have abandoned the credit system. 


In an editorial in the April, 1931, issue, The Feed Bag advocated a cash 
basis for manufacturers. And here again we strongly urge manufacturers to 
consider the plan as a remedy for the present credit dilemna. 


Sad but true, while dealers have been changing to a cash basis or tightening 
their credit policies because of the farmers’ decreased ability to pay, manufac- 
turers in many cases have become more lax in opening new book accounts in 
their mad scramble to maintain the level of their previous sales. 


Loose credit works in a vicious circle. By offering easy terms to buyers, it 
attracts men of shaky financial responsibilities into competition with established, 
reliable dealers who discount their bills and who are seriously in the business to 
make a permanent living and a profit from it. When a purchaser is able to buy 
goods on time, he is made more susceptible to price cutting and other trade 
evils which work toward the detriment of the feed industry in general. The man 
who can buy on credit is more apt to be lax with the customer. Those who are 
able to pay cash, usually make it a point to obtain that cash from the men to 
whom they sell the goods. ‘‘Easy’’ credit makes business worse. It harms not 
only the manufacturer but the dealer and the feeder as well. 


The American Feed Manufacturers association has appointed a committee 
to study the credit situation and to make recommendations to the executive 
committee at its next meeting. The Feed Bag, vitally interested in the entire 
industry, earnestly advocates that the manufacturers adopt a cash basis. The 
plan has proved its effectiveness in the retail industry and we have every reason 
to believe it can be successfully applied as a remedy by the manufacturers. If 
an industry expects to continue to grow and prosper it must remain fundament- 
aily sound. Cash is the symbol of soundness. Let’s sell for cash. 


— J. BLACKY. 
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Let this 
Car” Plan 


help you greater profits! 


ODAY the watchword in business 

is economy—the elimination of the 
small, useless expenses that dribble 
away so much money at the end of 
twelve months’ time. 


This year make more money, do a 
larger business, by availing yourself of 
the Commander-Larabee ‘“‘Profit Car’’ 
plan of buying Flour and Feeds. 


Concentrate your purchases of Flour 
and Feed with the Commander-Larabee 
Corporation. 


The Commander-Larabee Corporation 
is prepared to ship—out of Minneapolis, 
Kansas City or Buffalo, whichever is 
closest to you—mixed cars of Flour, 
Wheat Mill Feeds, Wheat Bran, Wheat 
Middlings, Red Dog and 37% Protein 
Old Processed Linseed Meal. 


Only one order and one car! 


Why have the added expense of dupli- 
cated efforts, freight, bookkeeping costs, 
unloading charges, drayageP Become a 
Commander-Larabee ‘‘Profit Car’’ 
buyer. 


PURE 


WHEAT BRAN 


MINIMUM CRUDE PROTEIN 14.0% 

MINIMUM CRUDE FAT 40% Y 

MAXIMUM CRUDE FIBRE 11.7% 

CARBOHYDRATES 62.0% 7 
MANUFACTURED BY 


COMMANDER-LARABEE CORP. 
RE BRAN 


Commander-Larabee Corp. 


Minneapolis 
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How Hillger Pulled His Company 
Out of a Bad Hole 


Uphill Battle of a Successful Cooperative 


M ORE than $13,000 in notes 
against the Adel Cooperative 
Co., Adel, Wis., hung over B. 
L. Hillger’s head when he took over 
the management of the business in 1920. 
Today the firny has a healthy bank bal- 
ance and during the past few years 
has paid good dividends to its stock- 
helders. 
Handicap Proved Boon 

Mr. Hillger does not regret the fact 
that he was compelled to start under 
a handicap. It made him cautious in 
buying, developed in him a determina- 
tion to make a profit on every bit of 
merchandise that moved out of the 
plant and induced him to keep a care- 
ful check on his book accounts. He 
has retained these business policies 
through the prosperous and lean years 
and the statement for the Adel Cooper- 
ative Co., at the end of crucial 1931, 
proves that they have been effective. 
The firm’s total sales in feeds, seeds, 
coal and cement for the past year ex- 
ceeded $33,000. And was much of this 
profit? Just ask the stockholders or 
the banker in whose keeping rests the 
Adel cooperative’s balance. 


Off to Bad Start 

The company had been in existence 
for three years when Mr. Hillger took 
the reins. It was doing business in a 
small, tin-sided warehouse which was 
purchased for $200. The pioneering 
stage was difficult and by 1920 the co- 
operative had indebted itself for $13,000. 

Mr. Hillger pledged himself to put 
the company back on its feet within 
ten years. He had first called a meeting 
of the stockholders, consisting chiefly 
of farmers in the surrounding commu- 
nity, and made them promise loyalty to 
the organization. Then he asked the 
president to accompany him on a tour 
of the countryside in an endeavor to 
collect unpaid accounts which had 
reached staggering proportions. Within 
a week the two men had _ gathered 
$5,400. As much of this as possible 
was applied on the notes. Then Mr. 
Hillger spent weeks from sun up to 
sun down adding new customers and in- 
creasing business. New and _ larger 
quarters were acquired, additional 
equipment was purchased. The red fig- 
ures on the ledger gradually disap- 
peared. 

“It was an uphill battle,” the hard- 
working manager said. “We had to 
watch the market carefully and buy 
from hand to mouth. Our big problem 
was to make a profit and lift ourselves 
out of the hole. The depression in 1921 
hit us, too, but we came back strong 
after it cleared away. The farmers stood 
by us and gave us their business. We 


didn’t try to rob them but always in- 
sisted on a fair profit on the merchan- 
dise we sold them.” 

“Some of our customers came to us 
with the story that they could buy feeds 
cheaper from a man who was selling 
them direct from a car on track. They 
wanted us to meet his prices. But we 


H. L. Hillger, manager of the Adel Cooperative Co., Adel, 
Wis., shown in the inset has every reason in the world to 
wear that satisfied smile. 


to learn about the dates on which he 
receives his milk and egg checks and 
insist upon at least a part payment on 
each pay day,” Mr. Hillger explained. 
“We do carry a large number of 
accounts on our books but most of 
these are permitted to run because we 
know that the man has the means to 


His shrewd management turned 


-. a fast failing enterprise into a profitap!le organization. 


stood our ground and toid them that 
we had only one price tor all. They 
hought from the direct-car agent once 
or twice and came back to us and paid 
our price.” 

Mr. Hillger has adhered to high qual- 
ity products in all of his lines of mer- 
chandise. He lost some business as a 
result, but reports that customers who 
were lured away by “bargain offers” 
have returned and are more loyal to 
his brands than ever before. This has 
been particularly true of his flour trade. 

Quality Holds Trade 

“T have always handled a high qual- 
ity flour,” he said. ‘“When hard times 
hit our town some of the housewives 
changed to the brands which they could 
buy for far less money. But they 
learned that the cheap flour was more 
costly in the long run. They have come 
back and I don’t believe they’ll ever 
change again.” 

Although the Adel Cooperative Co. 
does not operate on a cash basis, cau- 
tion is used in extending credit. The 
crganization serves a prosperous dairy 
and poultry section and the financial 
responsibility of a customer is fre- 
quently determined by the checks he 
receives from the condensery and the 
produce dealers. 

“When a man owes us a substantial 
amount of money, we make it a point 
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pay and we also know that we can 
get $25.00 or $50.00 if we press him.” 

The company recently installed a ton 
mixer and is doing a large volume of 
business on its own manufactured poul- 
try mashes. Electric power is used. 

There is no grinder in the plant. Mr. 
Hillger explains that he is surrounded 
by four mills which operate with water 
power and reports that it would be 
folly for him to try to meet their prices. 
He turns his own grist over to the 
other mills, and maintains that they can 
do it cheaper for him than he could 
himself. 

A heavy downpour of rain pattered 
against the roof of the plant as Mr. 
Hillger related his experiences in build- 
ing the successful cooperative. Even 
the inclement weather failed to keep 
business away from his door. Three 
farmers rambled into the driveway and 
dashed out of the downpour into the 
office. Each of them chatted as friend 
to friend with the congenial manager 
and departed with a large order. 

Mr. Hillger sank into his chair to 
continue his story, but was soon inter- 
rupted by another patron. 

“Busy?” remarked Mr. Hiilger, as he 
hurried into the warehouse. “Why 
this is a quiet time of the day. You 
ought to be around in the morning.” 
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Reeve Harden 


HE annual meeting and conven- 
tion of the Eastern Federation of 
Feed Merchants will be held at 
Atlantic City on June 27 and 28. This 
will be the first time the feed men have 
met at the famous vacation resort and 
it is expected that large delegations 
will attend from all sections of the East. 
Reeve Harden, Hamburg, N. J., is 
chairman of the committee in charge 
of arrangements and he promises a 
“never-to-be-forgotten” holiday for all 
who attend. Mr. Harden has tried for 
years to bring the convention to At- 
lantic City, and is delighted that the 
New Jersey merchants will have an op- 
portunity to demonstrate their hospi- 
tality. 
Ideal Convention Spot 
“Atlantic City is a wonderful con- 
vention center,’ Mr. Harden said. “It 
has every facility to provide for the 
comfort and convenience of the feed 
merchants and their families. There 
are also unlimited meeting rooms in 
which to hold the convention sessions. 
And don't forget that for a real, happy 
vacation there is no place in the world 
that compares with Atlantic City.” 
His enthusiasm was equalled by all 
of the feed merchants who attended 
the recent New Jersey meeting at Mor- 
ristown. D. L. Schaible, Glassboro, N. 
J., president of the New Jersey Feed 
Dealers’ association, proposed that the 
organization invite all the retail dealers 
of the East to attend the convention. A 
resolution was adopted as follows: 
“Whereas, the Eastern Federation of 
Feed Merchants will meet in convention 
at Atlantic City on June 27 and 28 and, 
Whereas, the feed merchants of New 
Jersey believe there is no summer va- 
cation resort so ideally fitted to pro- 
vide accommodations and pleasure to 
the visitors, 
“Therefore, be it resolved that the 
New Jersey Feed Dealers’ association 
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invite and urge all retail feed merchants 
to attend the convention with full as- 
surance that every member of the as- 
sociation will do all in his power to 
make their visit both profitable and 
pleasant.” 

Afternoons Left Open 

Headquarters for the convention will 
be maintained at the Hotel Chelsea and 
all meetings will be held in the con- 
vention rooms of the hotel. A_ special 
desk will be maintained throughout the 
convention where delegates may obtain 
information about the meetings as well 
as suggestions for enjoying the attrac- 
tions of Atlantic City. 

A “glad hand” committee comprised 
of New Jersey merchants will be on 
hand to greet all comers and to help 
them! to get acquainted with other dele- 
gates. It is expected that the mer- 
chants wilf begin to arrive early on 
Sunday, June 26, in order to enjoy the 
gay parade along the board walk. The 
special hotel rates will be granted to 
those who arrive before the conven- 
tion opens. 

Business sessions will be confined to 
the mornings, leaving the afternoons 
free for the full enjoyment of the many 
attractions of the resort. While a pro- 
gram will be provided each day dele- 
gates who prefer may arrange their own 
afternoon activities without interfering 
with the general program. 

On Monday, June 27, President Fred 
M. McIntyre, Potsdam, N. Y., will 
open the meeting at 10 a. m. Com- 
mittees will be quickly appointed and 
the convention will get right down to 
business. With the exception of three 
or four important addresses by guest 
speakers, the feed merchants will con- 
duct the business affairs themselves. 
The following platform has been out- 
lined: 

Proposed Discussions 

1. Review the activities of the fed- 
cral farm board and work for its abol- 
ishment. 

2. Demand repayment of all funds 
loaned by the federal farm board to 
organizations not entitled thereto, to- 
gether with interest accumulated to 
date. 

3. Review the state and federal co- 
operative laws and foster a program 
to secure repeal of the unconstitutional 
or objectionable features. 
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Atlantic City 
Is Selected 
For Federation 
Convention 


4. Review the condition of the east- 
ern farmers and determine if the retail 
feed merchants can do more to provide 
assistance. 

5. Review the present condition of 
the trade and its future outlook and 
adopt such recommendations as may be 
valuable in stabilizing the retail feed 
industry. 

6. Discuss the newest developments 
in the trade and exchange ideas for 
improving business or reducing operat- 
ing’ costs. 


Program for Ladies 


The ladies will have a prominent part 
in the convention program. While the 
men are in business sessions they will 
be entertained in a royal manner. A 
special committee headed by Mrs. 
Reeve Harden is arranging the program. 
The ladies will join the men at the 
luncheons and the banquet. 


Pennsylvania Responds 


Albert J. Thompson, Wycombe, Pa., 
president of the Southeastern Pennsyl- 
vania Feed Merchants association, re- 
ports that his organization will be well 
represented and will cooperate to make 
the convention a memorable occasion. A 
meeting of the association was held at 
the Brookside club, Pottstown, Pa., on 
June 2, at which the plans for the con- 
vention were discussed. 

The recreational facilities of Atlantic 
City are so varied that it would be im- 
possible to describe them but those who 
have once visited the famous resort al- 
ways want to return and those who 
have never enjoyed its hospitality will 
be well repaid for their trip. The con- 
vention center may be easily reached by 
train and bus and those who drive 
their cars will find excellent roads from 
every section of the East. 

Mr. McIntyre is desirous of making 
a record in attendance. He says that 
he feels like Will Rogers who recently 
extended a radio invitation to attend 
the Olympics. 

“There's no business anyway,” he 
said, “so you can’t use that as an ex- 
cuse to stay home. And it’s cheaper 
to live here than it is to stay home. 
So there you are.” 


V. E. NEWCOMB & CO., Inc., New 
York, has moved into larger quarters in 
the New York Produce exchange. 
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LETTERS LIKE 


Are You 
SELLING 


—the NEW 
Mineralized 


Soybean Oil Meal 


Concentrate? 


Z 


SOYBEAN IL MEAL 


IFIED 
WITH ESSENTIAL MINERALS 


MANUFACTURED ARO GUARARTECO 


SOYA PRODUCTS INC. 2 


—From Dealers 
Like These— 


Mean Something! 


‘*We have sold over 50 tons of Super Soy during the 
last few weeks. It has greatly replaced Linseed Oil 
Meal, Cottonseed Oil Meal and Tankage in our local- 
ity. Super Soy has not hurt our sale of mixed feeds. 
Our Feeders’ results are making them steady users.”’ 
L. & G. Feed Company, Galesburg, Illinois. 
eee 
‘*My first car contained 9 tons of Super Soy... . 
My second car recently arrived and I will need an- 
other soon. Over 40 of my Feeders are now feeding 
Super Soy, which is rapidly replacing Linseed Oil 
Meal and other concentrates. Super Soy also helps 
to sell other feeds.”’ 
Ralph A. Biddick, Livingston, Wisconsin. 
e 
‘Our first sales of Super Soy gave results far be- 
yond expectations and Super Soy sells for less than 
other concentrates. We are now selling more Super 
Soy than Linseed Oil Meal and Tankage combined.”’ 
Dersher Brothers, Bradford, Illinois. 
e e 
‘‘We consider Super Soy a ‘life saver’ for the Dairy 
Feed business during these trying times. Our best 
Feeders are ‘repeating.’ ”’ 
The Conigam-Bass Company, Walnut, Illinois. 
e * 
All farm animals like Super Soy. It is the modern 
concentrate. Made by the expeller process, which re- 


moves excess oil. Thoroughly 
Each Super Soy | cooked — roasted — toasted — pala- 
ton contains the| table—highly digestible. A _ real 
concentrated qual-| profit-maker for your feeders — and 
-for you. Mail the coupon for free 
than two (2) acres | sample of Super Soy and full infor- 
of American grown mation. 


soybeans. 

EXPELLER 
SOYA PRODUCTS, INC., PROCESSED 
141 W. Jackson Blvd., Chicago, III. "There's a 
Gentlemen: Please send free sample and full difference’. 


information about Super Soy. 


Form FB-6 
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Feed Men Are Told to Use 
Simple Sales Talk 


HEN you are selling a com- 

modity or an idea, use the lan- 

guage of the prospect, Dr. C. 
W. Gay, head of the department of an- 
imal husbandry, Ohio state university, 
Columbus, told feed merchants and 
manufacturers who attended the feed 
merchants’ day, held at Wooster, May 
4. 

“The experiment stations,” Dr. Gay 
said, “are continually educating the con- 
sumer in the things to look for in buy- 
ing feed as well as the terms used in 


cescribing feeds adequately. Conse- 
quently the feed merchant should use 
the same terms.” 

Feed men were presented with the 
latest scientific facts learned at the ex- 
periment station in dairy, poultry, swine 
and beef cattle feeding. 

Dr. C. H. Hunt, of the university 
staff, explained the “Unseen Things in 
Feed”. He classed them as animo acids, 
minerals and vitamins and described the 
functions of each. He stressed the fact 
that the kind and quality of protein were 


These days 
Nobody wants 


TO 


Carry a complete stock 
of WAYNE FEEDS— 
and be ready to SELL! 


HE successful dealers in any 

line—the real merchandisers 
of today—know that one of the 
big secrets of getting business 
is to carry a stock that enables 
them to deliver the goods at 
the time that the customer 
wants to buy. 


In-stock merchandise keeps 
many a buyer with money in 
his pocket from going around 
the corner to a competitor’s 
store. 


It takes time, it costs you 
money to create a new custom- 
er. Usually a feeder who starts 


ALLIED 


MILLS, Ine. 


Executive Offices: 


Chicago 


WAIT! 


with Wayne soon wants other 
feeds in the Wayne Quality Line. 
After he buys Wayne Chick 
Starter, gets wonderful results 
and decides to try Wayne Dairy 
or Hog Feed—or any other feed 
in the complete Wayne line— 
is it good business to tell him 
that you are out of it, that 
you will be able to supply it 
inafewdays? How many times 
can you ask a good customer 
to wait for shipments—and still - 
continue to hold his trade? 


Check Your Stock Today 


Over-stocking and under-stock- 
ing are both serious drawbacks 
to profit-making. Our sugges- 
tion to dealers is to carry a suf- 
ficient stock to supply Wayne 
feeders without keeping them 
waiting. Today more than ever, 
customers buy where they can 
get merchandise conveniently. 
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of more importance than the amount, 
and pointed out that there is more vita- 
min G in early than in late cut hay. 
Special attention of the feed men 
was called to an experiment which re- 
vealed that production among _ hens 
hatched from pullet eggs was lower 
than among those hatched from hen’s 
eggs. Tests showed that the average 
yield from a pullet-egg hen was 79 eggs, 
while the hen-egg chicken maintained 
an average of 97. It was also pointed 
out that 30 per cent of the hens hatched 
from pullet eggs died, and that the 
mortality among the birds hatched 
from hen eggs was only 10 per cent. 
Discussions were also held on beef 
cattle and swine and the results of 
feeding various rations were explained. 
Members of the university agricultural 
staff answered many questions asked by 
the feed men, and the meeting was un- 
animously voted a complete success. 


OHIO 


Herrell Produce Co., Ironton, opened 
its new flour and feed store May 2. 

Greenford grist mill, Greenford, 
which was built in 1850, has been pur- 
chased by A. G. Cobourn and is being 
razed. 

T. J. Gessell and son, McConnelsville, 
are planning to erect a new feed mill. 

Sunshine Feed Stores, Inc. Ft. 
Wayne, Ind., is constructing a new ele- 
vator and warehouse at Washington. 
The structure is expected to be ready 
for business by fall. 

J. W. Higgins, Athens, a veteran 
Ohio feed dealer, died at his home May 
7. The business will be continued by 
his son, Homer. 

Kaylor Brothers, Danville, are build- 
ing a new feed plant and elevator to 
replace the structure destroyed by fire 
last winter. 

Arco Mills, Arcanum, is adding a 
new elevator to its plant. 

Harry C. Lewis and his brother-in- 
law, C. I. Ringer, Cedarville, have pur- 
chased an elevator at Highland. The 
new firm will handle feed, coal, hard- 
ware, lumber and farm implements. 


INDIANA 


H. J. Hagerman Feed Co., South 
Bend, has acquired the feed business 
formerly operated by the Z. D. Viant 


Co. 

Pritchard & Rafert, Pendleton, have 
installed a new feed mixer. 

Talley feed mill, Somerset, which 
opened for business about a year ago, 
was destroyed by fire of unknown ori- 
gin, May 9. 

Farmers feed store, Converse, has 
been opened by Ray Massey, Green- 
town. 

Charles Hoover, Akron, died sudden- 
ly of a heart attack, May 13, while 
working at his feed mill. - 

Davis Grain Co. elevator, Judyville, 
was recently destroyed by fire with a 
loss of $7,500. 

Hobbs Grain Co., Hobbs, has in- 
stalled a new Diesel engine in its ele- 
vator. 

Fred K. Sale, secretary, Indiana 
Grain Dealers association, announces 
that the Red Mills Elevator Co., Boggs- 
town, and the Bremen elevator, Bremen, 
have joined the organization. 
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Don Montgomery 


G. A. Holland 


A. J. Glover 


Array of Business Solons to Speak 
At Central Convention 


Dealers to Meet at Milwaukee, June 20, 21 


EALERS interested in making 
, more money in the feed business 
will find many practical ideas 
and ample inspiration in the program 
scheduled for the seventh annual con- 
vention of the Central Retail Feed as- 
sociation, which will be held at the 
Schroeder hotel, Milwaukee, June 20 
and 21. Plans are completed and Mil- 
waukee awaits a record attendance. 
The executive committee of the as- 
sociation will gather at the Schroeder 
hotel on Sunday afternoon preceding 
the convention to review the organiza- 
tion’s activities during the past year 
and to plan new projects which will be 
submitted for the approval of the mem- 
bers. Registration will begin on the 
following morning at 8:30 o’clock. 


Conkey First Speaker 


The dealers will go into session at 
10:00 a. m., with S. E. St. John, Farm 
Service Store, Eau Claire, president of 
the association, in the chair. Edward 
La Budde, La Budde Feed & Grain 
Co., Milwaukee, head of the Milwaukee 
Grain & Stock exchange, will welcome 
the feed men to the city. His address 
will be followed by reports of the of- 
ficers of the association. 

A. B. Conkey, G. E. Conkey Co., 
Cleveland, Ohio, will conclude the 
morning session with a talk on “What's 
the Future of the Feed Business?” He 


will tell dealers how they can adapt 
themselves successfully to the changing 
conditions in the industry and will out- 
line practical methods of developing 
new sales. 

The convention group will assemble 


at a luncheon meeting Monday noon 
to hear A. J. Glover, Fort Atkinson, 
Wis., editor of Hoard’s Dairyman, give 
the low down on “The Farmers’ Prob- 
lems.” Mr. Glover is one of the out- 
standing farm leaders in the country 
and it was rumored several years ago 
that President Hoover wanted him as 
secretary of agriculture and Mr. Glover 
became famous for his reply when he 
said that “if the job is offered me I 
will take it provided that it is a work- 
ing job with a real voice in the farm 
program of the United States.” His 
talk will be packed with valuable sug- 
gestions which will give the dealer a 
better viewpoint of the men he serves. 
The luncheon will begin promptly at 
12:15 p. m. 
Four School Lectures 

In the afternoon the dealers will be 
students at a school session to be di- 
rected by G. A. Holland, Allied Mills, 
Inc., Chicago; W. D. Walker, Arcady 
Farms Milling Co., Chicago; M. F. 
Brobst, Health Products Corp., Chicago 
and C. L. Jaycox, Mumm-Romer-Jay- 
cox, Inc., Columbus, Ohio. This feature 
of the program will take the place of the 
annual “Busy Dealers’ Feeding School”, 
which has been so popular at the con- 
ventions during past years. 

Mr. Holland promises to present some 
corking good merchandising ideas which 
he has gained in his long experience in 
the feed industry. “Cash, Credits and 
Collections,” will be discussed by Mr. 
Walker. Mr. Brobst will strip the sci- 
ence of feeding of all its technical terms 
and tell the gathering about important 
developments in this field in a language 
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which all can understand and remem- 
ber. His topic is “Making Sense of 
Feeding Science.” “Advertising Costs 
Nothing”, maintains Mr. Jaycox, and he 
will prove this statement during his 
lecture at the school session. 
Banquet Monday Night 

Monday evening has been reserved 
for the annual banquet which will be 
held in the spacious silver ballroom of 
the Schroeder hotel. Entertainment is 
to be furnished by the Milwaukee Grain 
& Stock exchange. The committee in 
charge of arrangements includes John 
W. Jouno, Donahue-Stratton Co., chair- 
man; W. C. Holstein, Mohr-Holstein 
Commission Co.; G. W. Kruse, P. C. 
Kamm Co.; O. R. Sickert. Deutsch & 
Sickert Co.; H. W. Kasserow, Chas. A. 
Krause Milling Co., and C. Quincey 
Dunlap, Courteen Seed Co. 

Dumb-bells to Gather 

Self-admitted dumb-bells who willing- 
ly confess that they do not know all 
there is to be known about the feed 
business will gather Tuesday morning 
and endeavor to enlighten each other 
on their respective weak points. The 
session, in reality, will be an open meet- 
ing where everybody can give vent to 
his troubles and obtain the solace of 
his fellow dealers. Membership appli- 
cations for the Royal Order of Dumb- 
Bells will be mailed to the trade and 
when signed and returned will serve 
as reservations for the convention. 

James H. Vint, Farmers Cooperative 
Elevator Co., Union Grove, Wis., will 
preside at the dumb-bell session. Don S. 
Montgomery, Milwaukee, secretary of 

(Continued on Page Twenty-eight) 
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Feed Manutacturers Hopeful 
Of Early Recovery 


(Continued from Page Nine) 
chandising council, which has conduct- 
ed a successful campaign against the 
practices of long term bookings and 
guaranteeing against price declines, ex- 
pressed appreciation for the coopera- 
tion of feed manufacturers and trade 
organizations in helping to put the plan 
across. He _ reported that practically 
every one of the larger trade associa- 
tions have endorsed and given their 
support to the movement and that 212 
manufacturers have subscribed to the 
plan and are observing it faithfully, 
while ten others are complying with at 
least a part of its requirements. 

“When we launched the movement, 
our greatest job was not selling the 
idea itself but building up the confid- 
ence of each manufacturer in his fel- 
low business man,” said Mr. Clark. 
“This, we are happy to announce, has 
been accomplished, and all of the men 
who subscribed to the plan are remain- 
ing loyal to its provisions.” 

Concluding his report Mr. Clark re- 
quested permission to resign from his 
duties as chairman of the council, be- 
cause he felt that the pioneering work 


had been achieved and that others 
should be given the opportunity to 
carry on. 


Appointment of committees conclud- 
ed the first morning’s session. The 
afternoon was devoted to playing off 
the qualifying round of the annual golf 
tournament. 


Tie for Golf Henors 


Anderson, vice president, 
General Mills, Inc., Minneapolis, and 
former United States representative 
from Minnesota, opened the following 
morning's session with an address on 
the “Relation of Federal Legislation to 
Economic Conditions.” The first install- 
ment of his address is published on 
page 23 in this issue of The Feed Bag, 
and will be concluded in the July num- 
ber. 

The manufacturers spent an exciting 
afternoon competing for the numerous 
prizes awarded in the various classifi- 
cations for the golf tournament. W. 
A. Low, Jesse C. Stewart Co., Pitts- 
burgh, Pa., and Max M. Nowak, Nowak 
Milling Corp., Hammond, Ind., battled 
to a tie for first honors and the Penick 
& Ford trophy, awarded each year to 
the winner. A play-off match between 
the two contestants was held on the 
following day and also ended in a tie. 
Mr. Nowak was granted permission to 
take the cup back to Hammond with 
him. Tie announces that a final play- 
off match will be arranged at Chicago 
in the near future with Mr. Low and 
feed men will be invited to attend. 

While the men wandered over the 
fairways the ladies competed for prizes 
in the annual bridge tournament. Win- 


Sydney 
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ners were Mrs. Max M. Nowak, Ham- 
mond, Ind.; Mrs. G. D. Davis, Har- 
rison, N. J.; Mrs. A. F. Seay, St. Louis; 
Mrs. J. W. Powley, Chicago; Mrs. A. 
B. Caple, Toledo; Mrs. R. T. Beatty, 
Minneapolis; Mrs. W. N. Jones, Chi- 
cago; Mrs. A. V. Jay, "Chicago; Mrs. 
L. F. Brown, Chicago, and Mrs. C. 
M. Peterson, St. Paul. 

The committee which directed the 
golf tournament included R. M. Field, 
Chicago, chairman; E. P. MacNicol, 
Memphis, secretary, Southern Mixed 
Feed Manufacturers association; M. F. 
Cohn, Sunset Feed & Grain Co., Buf- 
falo, N. Y.; R. E. Nye, Denver Alfalfa 
Milling & Products Co., St. Louis, and 
C. N. Barrett, Northrup, King & Co., 
Minneapolis. 

Those in charge of the bridge tourna- 
ment were Mrs. J. M. Adam, St. Louis: 
Mrs. R. M. Fiel', Chicago, and Mrs. 
L. F. Brown, Chicago. 

Will Study Credit 

Reports of the committees were heard 
on Saturday merning and a_ business 
discussion was held, resolutions were 
adopted and new officers were elected. 

W. D. Walker, Arcady Farms Mill- 
ing Co., Chicago, was appointed chair- 
man of a committee to investigate the 
possibilities of improving the credit sit- 
uation of the manufacturing industry. 
He will be called upon to present a 
tentative plan at the next meeting of 
the association's executive committee. 
This project was decided upon follow- 
ing a discussion on credits. 

In the resolutions adopted the asso- 
ciation thanked L. F. Brown, secretary; 
the executive officers; the trade, farm 
and poultry papers; members of the 
golf and bridge committees; donors of 
the golf and bridge prizes; H. R. Kray- 
bill, Sydney Anderson, and C. P. Clark, 
and the management and employees of 
the French Lick Springs hotel. 

Another resolution introduced from 
the floor and adopted specified that “no 
individual, firm or corporation or agent 
or representatives thereof, shall at any 
time in any manner whatever be per- 
mitted to use the facilities of the as- 
sociation for the promotion or adver- 
tising of any ingredient material or 
preparation offered for use in formu- 
lating feeds.” 


Joe Manasse, Chicago representative, 
Werthan Bag Corp., Nashville, enter- 
tained a small party which included his 
sales manager, T. H. Gillespie, for din- 
ner at the Gorge inn Friday evening. 

ok Ok 


Meat scraps prices may go higher say 
the wise ones who watched J. W. Pow- 
ley, Armour & Co., Chicago and J. J. 
Ferguson, Swift & Co., Chicago, with 
their heads together throughout the con- 
vention. 
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Rex Walden and Fred Ris, Corn 
Products Refining Co., New York, 
worked both ends of the convention 
with Fred mixing in the lobby confer- 
ences and Rex entering the golf tour- 
nament. This left the bridge tourna- 
ment open territory for Anheuser- 
Busch, Inc., St. Louis, and Mrs. J. M. 
Adam, of course, won a prize. 

* * * 


Cy Sievert, American Dry Milk insti- 
tute, helped Secretary L. F. Brown of- 
ficiate at the ‘registration desk the first 
morning. He also won _ considerable 
fame at a spelling bee conducted by Mr. 
and Mrs. W. D. Walker, Arcady Farms 
Milling Co., Chicago. 


FRED HAWES RETIRES 

Fred E. Hawes, Whitewater, eastern 
Wisconsin representative of the Quaker 
Oats Co., Chicago, retired from active 
work June 1. Mr. Hawes is one of the 
old-timers, having been with his com- 
pany for 22 years and has many friends 
in the trade who will miss his regular 
visits. He has been in poor health the 
last two years which is the reason for 
his retiring. 

“Referring to The Feed Bag,’ Mr. 
Hawes writes in a recent letter, “I am 
sure it enjoys the best reputation among 
feed dealers of any paper in circula- 
tion. It has always been a _ pleasure 
for me to read your write-ups and I 
assure you that I have picked up a lot 
of knowledge that has done me a lot 
of good in my salesmanship.” 


Hold Nopco Conferences 
At French Lick 


Representatives of the National Oil 
Products Co., Harrison, N. J., arranged 
several conferences with members of the 
industries served by their firm which 
were held at French Lick during the 
American Feed Manufacturers associa- 
tion convention. 

The farm feed department discussed 
policies for next season with their job- 
bers and dealers. The industrial de- 
partment men met with several repre- 
sentatives of the paint and _ varnish, 
rayon and silk and leather trades for 
the same purpose. The Vitex depart- 
ment men discussed vitamin D_ bread 
with a group of southern bakers. 

To take care of all these conferences, 
Nopco had a large delegation at the 
convention, which included John H. 
Barton, G. Daniel Davis, Ralph Wesch- 
ler, Leslie B. Brown, A. V. Jay and 
Sam Mattison. 


W. H. HERMANN, Shabbona, IIL, 
suffered a severe loss, May 18, when 
his feed mill and elevator were des- 
troyed by fire. Damage was esti- 
mated at $25,000. 


INTERNATIONAL SUGAR FEED 
Co., Minneapolis, Minn., has moved its 
offices from the Corn Exchange build- 
ing to its mill. 


Can Legislation 
Correct Our 
Present Economic 

Condition? 


By Sydney Anderson 


HE war left the United States 
with an over-expanded industrial 
and agricultural machine. It left 
the nations of Europe with a depleted 
purchasing power and a reduced peace- 
time industrial and agricultural machine. 
Under these conditions what could be 
more simpl¢ than the idea of providing 
outlets or additional markets for our 
expanded capacity by loaning the na- 
tions of the world the money with 
which to buy our surplus and also the 
credit with which to rehabilitate their 
own industrial machines. In pursuit of 
this simple idea the international banks 
of the United States sent their repre- 
sentatives to the nations of the world 
with proposals for the issuance of 
bonds for every conceivable productive 
and non-productive purpose. The net 
effect of this program was an enormous 
increase in the debts of the world. 
The counterpart of our policy of in- 
ternational lending to promote consump- 
tion and use of our products abroad 
is also to be found in our domestic 
lending policy. When we could not 
find the immediate cash customers nec- 
essary to keep our automobile factories, 
our radio factories, our furniture fac- 
tories, our bond houses and every other 
sort of manufacturing establishment op- 
erating to capacity, we again resorted to 
the simple device of manufacturing 
credit and loaning our customers the 
money which which to buy our goods. 
This in turn added to the aggregate 
burden of debt and interest beyond cur- 
rent paying capacity and mortgaged the 
future earnings of millions of people. 
Debts Blamed for Ills 


All of this is a rather extended back- 
ground from which to draw the con- 
clusion that fundamentally the basis of 
the economic ills which we are now 
suffering from can be summed up in 
the one word “debts”. I do not, of 
course, mean that the usual and char- 
acteristic phenomena which accompany 
the ups and downs and the peaks and 
valleys of the business cycles were not 
present in the prosperous periods pre- 
ceding 1929 or in the valleys of depres- 
sion which have succeeded it, but I 
think the situation is simplified in large 
measure by consideration of the fact 
that the total debts of the world in 
1929, of all kinds, were probably enor- 
mously greater by several times than 
they have ever been any time in the 
previous history of the world. 


Suddenly, in the latter part of 1929, 
there appears to have occurred a mass 
consciousness of the fact, whether ac- 
tually arrived at on the basis of reason 
and fact or only dimly perceived through 
the more delicate processes of intuition, 
that the burdens of debt that had been 
created during the war and since were 
greater than the people could bear; that 
governmental and international private 
debts had been inflated far beyond the 
taxation power of the governments 
whose obligations they were; and that 
stocks and bonds had been boosted to 
levels far in‘excess of the earning ca- 
pacity of the corporations issuing them. 

Why System Collapsed 

For every debtor there must be a 
creditor and for every creditor there 
must be a debtor. Consequently there 
was a collapse at both ends. People 
who had invested their money in foreign 
bonds or domestic stocks and bonds 
lost it through the deflation in the 
values of these commodities. Debtors 
who had incurred obligations beyond 
their capacity to pay repudiated their 
debts. Thus the processes of deflation 
are slowly combining through natural 
economic processes, disastrous and 
heartbreaking in their efforts, to reduce 
the total burdens which ultimately must 
be paid. Unfortunately, but inevitably, 
as liquidation proceeded and debts were 
reduced, the values of goods and serv- 
ices with which they could be paid also 
declined so that the world still faces 
enormous obligations, which, although 
reduced in dollars, still represent, in 


-many instances, greater amounts than 


before in terms of the values of the 
goods and services with which they 
must be ultimately liquidated. 

Of course this loss of investment, 
repudiation of debts and destruction of 
values had an aftermath in banking, in- 
dustrial and trade failures. Also it had 
its aftermath in a buyers’ strike and a 
disposition on the part of everyone to 
economize even to the point of reducing 
normal requirements well below their 
current buying ability. It had its after- 
math also in the hoarding of currency 
and timidity on the part of banks to 
finance new enterprises and on the part 
of business men to engage in them. 

Reconstruction Program 

As I understand it, the president’s 
program of reconstruction, or reflation, 
or whatever it may be called, has really 
two purposes. The first of these is the 
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Mr. Anderson, vice president, General Mills, 
Inc., Minneapolis, delivered the address pub- 
lished herewith at the recent annua! convention 
of the American Feed Manufacturers associa- 
tion held at French Lick, Ind. Another in- 
stallment of his talk will be published in the 
July issue of The Feed Bag. Be sure to read it. 


absorption of frozen loans to avoid fur- 
ther deflation which would be incident 
to their immediate liquidaton and to re- 
lease banking funds for investment in 
new enterprises. I expect that by re- 
moving from the general economic sit- 
uation, the necessity of immediate liqui- 
dation of the frozen loans we hope to 
create more optimistic psychology which 
might result in the creation of new earn- 
ing power and optimism necessary for 
the resumption of normal spending. 
Possibly there is involved, too, the hope, 
if not the expectation, that pumping of 
new credits into the economic body 
might result in an increase in the gen- 
eral level of commodity prices which 
would improve the relationship of these 
price levels and the debts which it is 
necessary to pay with the commodities. 

It is of course commonplace to say. 
but it is necessary to point out, that 
all debts. whatever character they as- 
sume, must ultimately be paid with 
goods or services. This is just as true 
with governmental debts as it is of 
private debts. 

So far as the governmental debts 
owed by other nations to the United 
States are concerned, we are in this 
position. The actual gold value of these 
debts has increased in terms of the 
values of the goods and services with 
which they must be paid. We do not 
wish to accept these goods and _ serv- 
ices because of the effect which their 
importation into the United States 
would have upon our own domestic 
economy. Nevertheless we reach the 
impasse where only one of two things 
is possible, the reduction or cancella- 
tion of debts of other nations to us, or 
the acceptance of goods and 
which we do not wish to take. 


services 
Only two answers to this situation 


are possible. Either the debts owed us 
by other governments must be mater- 
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ially reduced or cancelled altogether or 
we must accept the goods which will 
be offered in payment regardless of the 


effect of 
economics. 

Obviously, since this 
governmental policy, congress will be 
ultimately compelled to decide which 
solution it will accept. For the moment 
the necessity of a decision has been 
postponed by the moratorium declared 
nearly a year ago. The question never- 
theless must ultimately be faced and 
the probable answer will no doubt be 
found in further reduction of the debts 
and in the general lowering of barriers 
to international trade which will per- 
mit an increase in the foreign trade 
necessary to support the burden of the 


doing so upon our internal 


is a matter of 


hed 


including cost of 
ciation, etc., exclusive of raw feed cost. 
Pellet feed rations, manufactured by the California Pellet Mill, will easily earn you a 


pre- 
mium, as the total manufacturing cost is only 1/20c per lb., for all operating, labor and 
mechanical costs. What greater profit could you want? Pellet feed is becoming more and 


debt payments still remaining. 

The question naturally arises as to 
what all of this really has to do with 
federal legislation. Somehow the no- 
tion seems to prevail that the economic 
principles applicable to government fi- 
nance and expenditure and the ulti- 
mate source of government revenue are 
different than those which apply in the 
case of individuals or corporations. 
This, of course, is not true. The same 
earnings which are the source of pri- 
vate expenditure and payment of pri- 
vate debts are the source of public rev- 
enues and _ expenditures. Therefore, 
every dollar of public earnings absorbed 
through taxation and expended for gov- 
ernmental purposes absorbs that much 
of public earnings which otherwise 


more the demand. It's the scientific food ration for poultry, livestock, etc. But heretofore 


the cost of pelletting was prohibitive. Now, with the perfection of the CALIFORNIA 
PELLET MILL, you can manufacture your own Pellets, any size, and at low temperature. 
You can sell under your exclusive brand name and get rid of cut-throat competition that 
is right now ruining your business in selling raw straight feed-stuffs. You'll win new custom- 
ers. You'll offer a feed that your competitors don't have. You can mark-up the price to a 
level that will jump up your og an i yet give your emcee the exact feed rations that 

The inal cost of the California Pellet Mill will 


they want and are b 


quickly be repaid and then ae can earn EXTRA mena for years 


to come. 


Pellet food can be manufactured from any mash mix. No heating is 
necessary. Just dump in the mix and out come the Pellets—iterally 
thousands per minute, any desired size from a tiny granule to a 
chubby size. All livestock devour them eagerly. Not a speck of lost 
feed. Pellets go further, make the stock forage more and permit the 
weaker ones to get a fairer share of feed. We have prepared inter- 
esting literature that gives facts, shows how, for a very nominal in- 
vestment, you can revolutionize and increase profits immediately. 


California 
PELLET MILL 


CALIFORNIA PRESS MFG. CO. 


Send the Coupon! 


MAIL COUPON FOR PELLET SAMPLES and LITERATURE 


CALIF. PRESS MFG. 
1816 a St., San Francisco, Calif. 


ing pellet 


Designers and Manufacturers 
1816 Folsom St., San Francisco, Calif. 


ee send Pellet Feed Samples and Bulletins describ- 
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would be spent for other purposes. 
Therefore, since government revenues 
fluctuate as private incomes fluctuate, 
government expenditures must be ad- 
justed to current ability to pay unless 
the ultimate burdens are to be increased 
by further additions to government 
cebts and interest additions to these 
debts. 


Balancing the Budget 


This is the basic reason for the uni- 
versal demand that the federal budget 
be balanced even though this may in- 
volve a temporary increase in tax rates 
and that public expenditures be _ re- 
duced to bring them more nearly within 
the contributions which private earnings 
will permit to be made for public ex- 
penditures. The necessity for this 
course is sufficiently illustrated by the 
fact that the total cost of government— 
federal, state and local, increased in re- 
cent years from approximately three 
billion dollars to 13 billion dollars, 
where it still remains, whereas the na- 
tional income has declined from 90 bil- 
lion dollars in 1929 to 52 billion in 1931. 


The budget, of course, can be bal- 
anced in any one of three ways or by 
a combination of three ways. It can 
be balanced by resorting to borrowing, 
which simply means that the sum total 
of the payments ultimately to be made 
will be increased by interest charges 
and the payment of current expenses 
will be deferred to some future period. 
It means adding to a debt already over- 
whelming. Assuming that government 
expenditures will not be increased, the 
total burden of taxation will not be 
increased but will be increased in re- 
lation to the reduced earnings out of 
which it must be absorbed and in re- 
lation to the decreased value of the 
goods and services with which it will be 
paid. What we really mean by increase 
in taxation, in the federal sense at 
least, is not an increase in the total 
tax burden but an increase in the tax 
rates and a widening of the tax base 
necessary to raise the same amount of 
money from the reduced earnings and 
volume of trade. 


No argument is necessary to demon- 
strate the undesirability of increasing 
the proportion of private earnings which 
it is necessary to take for the support 
of the government. There is and must 
be a universal recognition of the fact 
that increases in tax rates are neces- 
sary to balance the budget. 

Editor’s Note: A second installment of Mr. 
Anderson’s address will be published in the 
July issue of The Feed Bag. He explains the 
importance of mass psychology and reveals 


other interesting phases of our economic 
situation. Don’t miss reading it. 


WOLVERINE MILLING CO., De- 
troit, Mich., has been organized to con- 
duct a flour and feed business and has 
taken over the mill and warehouse of 
the Frank T. Cauhey Co. of that city. 
D. A. Pettigrew, Grand Rapids, Mich., 
is manager. 
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Feed Industry 
Is Essential 
To Progress Of 
Agriculture 


By H. R. Kraybill 


GRICULTURE is the largest of 
all industries in the country. No 
other industry is so basic and es- 

sential to the welfare of all classes of 
people. A sound and prosperous agri- 
culture is necessary not only for the 
material welfare but also for the politi- 
cal and social well being of the entire 
nation. These facts are too well estab- 
lished for dispute. 


Feed Industry Essential 


The industry represented here today 
has proved through the past years that 
it is essential to this fundamental in- 
dustry of agriculture. If I were not 
aware of the valuable service that you 
render to agriculture by making avail- 
able as feedingstuffs many by-products 
of excellent feeding value which supple- 
ment the home grown grains and by 
producing mixed feeds compounded on 
the basis of sound knowledge of the 
principles of nutrition and of the service 
and educational work which your in- 
dustry carries out, I would still have 
abundant proof of the service you ren- 
der to agriculture as evidenced in the 
marked growth in the feed manufac- 
turing industry in the last 20 years. If 
your industry did not fill an essential 
need in agriculture this growth would 
have been impossible. 


I can well recall my boyhood days 
on the farm. At that time the feed 
industry was not well developed. Agri- 
cultural extension work by the state 
agricultural colleges was practically un- 
known. We had available for feeds 
the home grown grains and a limited 
supply of protein supplements. The 
scientifically prepared supplements to 
farm grains and the well balanced com- 
merciai feed were unknown. The farmer 
had available neither the materials nor 
the knowledge necessary for preparing 
the most economical rations. As a re- 
sult production of milk, butter, eggs and 
meat was on a low plane of economy 
compared with that of today. During 
the last 25 years research work in chem- 
istry and nutrition by the agricultural 
experiment stations, the United States 
department of agriculture and other 
agencies has provided a much sounder 
basis for practical feeding operations. 
The development of the extension work 
of the state agricultural colleges and 
the United States department of agri- 
culture has made this information avail- 
able to the farmers in practical form. 


At the same time the feed manufac- 
turers have been progressive. They have 
made use of this information and adapt- 
ed their program to fit the changing 
conditions. No small part of the credit 
for this progress is due to the feed 
industry. 
State Control Laws 


In the early days the commercial feed 
industry did not enjoy the same con- 
fidence of the public that it does today. 
As is always true with any industry 
there was a small minority whose in- 
terest in immediate profit was greater 
than in building a sound industry. 


When the feeds purchased consisted 
of entire grains the value of which was 
well-known, there was little opportunity 
of mislabeling of feeds. As the indus- 
try developed into the use of by-pro- 
ducts and mixed feeds it was no longer 
possible to determine the value of the 
feed on the basis of general appear- 
ances. It then became necessary to 
evaluate the feeds on the basis of chem- 
ical and microscopical analyses as well 
as general appearance. Some sort of 
label was then necessary to describe 
the feed. It was important from the 
consumers’ standpoint that this label be 
truthful. So there arose in the various 
states laws regulating the sale of com- 
mercial feeding stuffs. These laws are 
primarily “correct labeling” laws. Their 
objects are to furnish to the consumer 
a correct statement describing the feed 
which will enable him to determine its 
value. 

I think it is only fair to emphasize 
here the fact that the various feeding- 
stuff control laws are of just as great 
value to the reliable and honest feed 
manufacturer as they are to the con- 
sumer. Th@se laws protect.the indus- 
try from injury through the unfair prac- 
tices of that very small minority of 
unscrupulous members’ that always 
creep into any sound industry. Your 
association has always recognized the 
value of these laws and I am proud to 
say in many instances has lent its sup- 
port to the enactment of sound legis- 
lation along these lines. 


One of the early problems arising in 
feed control work was the lack of uni- 
formity in laws, rules and regulations 
in the various states. The hardships 
arising to the industry therefrom you 
know better than I could describe. As 
a result of this situation at the sugges- 


THE FEED BAG—JUNE, 1932 


Mr. Kraybill, president of the Association of 


American F Control Officials, delivered the 
address published herewith at the annual con- 
vention of the American Feed Manufacturers 
association just held at French Lick, Ind. 


tion of your association a conference 
was called of feed control officials from 
the various states in 1909. This re- 
sulted in the formation of the Asso- 
ciation of American Feed Control Of- 


- ficials. 


The object of this association is “to 
promote uniformity in legislation, defi- 
nitions and rulings and the enforcement 
of laws relating to the manufacture, sale 
and distribution of feedingstuffs. 

I am sure you will agree that much 
progress has been made. A _ uniform 
law was drafted which is available to 
all states and which has been used as 
a model for many state laws. A joint 
committee on uniform labels and regu- 
lations representing our association and 
your association under the able leader- 
ship of Dr. Hand of Mississippi, and 
now headed by Mr. Hanson of Dela- 
ware, has done much to promote uni- 
formity among various states. 
Valuable work has been done in the 
formulating of definitions. 

I am sure that no small measure of 
what success the Association of Amer- 
ican Feed Control Officials has had is 
due to the splendid and whole hearted 
cooperation which your association has 
given. To your secretary, Mr. Brown, 
we are especially indebted. His advice 
and counsel have been invaluable. Be- 
cause of his straightforwardness and 
fairness he has won the respect and 
highest esteem of every member of our 
association. Any trade association that 
can have as its agent one who so gen- 
erally commands the highest respect of 
the public is indeed fortunate. I con- 
gratulate Mr. Brown and your associa- 
tion. 

Need for Uniformity 

I stated that much progress has been 
made in the matter of uniformity. I 
am frank to state that there is still much 
room for improvement. Perhaps it is 
too much to expect ever to see the leg- 
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islatures of all states adopt entirely uni- 
form laws. Nevertheless much progress 
can be made in the promotion of uni- 
formity of rules and regulations. Not 
many months ago one of the members 
of your association who ships feed into 
several dozen states discussed with me 
the difficulties involved in printing his 
bags so as to conform with the require- 
ments of all states. Here are problems 
which require the cooperation of both 
of our associations. 


Misunderstandings have arisen at 
times between the manufacturer and the 
control official largely, I believe, due 
to the fact that each person was not 
acquainted with the viewpoint of the 
cther. If the feed control official can 
imagine that he is in the position of 
the manufacturer and view the problem 
from this angle and the feed manufac- 
turer on the other hand can place him- 
self in the position of the control of- 
ficial and view the problem from that 
standpoint I am sure that many mis- 
understandings can be cleared up. Cer- 
tainly the feed control official is desir- 
cus of making it as easy as possible 
for the manufacturer to comply with 
the law. If the control official at times 
seems arbitrary I would suggest that 
you make every effort to give him a 
clear picture of your viewpoint. 


The feed control official can do much 
to help this situation also if before 
making new rules or regulations he will 
give careful consideration to just how 


Mixed Car Service 
Will Benefit You 


Flour—Poultry Feed— 
Mill Feed—Dairy Feed— 


all in one car. 


these will affect the manufacturer. Per- 
haps the same objective car be obtained 
by a different form of rule or regula- 
tion which at the same time will make 
it easier for the manufacturer to com- 
ply. The feed manufacturer should ac- 
quaint himself with the rules and regu- 
lations as printed in the pamphlet is- 
sued by our association. If he will 
endeavor to comply with these general 
regulations many of his difficulties will 
disappear. 

There is. still opportunity for im- 
provement in uniformity of regulations 
among the various states. This is a 
problem which should and I am sure 
will receive increasing attention on the 
part of the Association of American 
Feed Control Officials. 


Within recent years our knowledge 
of the principles of animal nutrition 
has been expanding rapidly through the 
tremendous amount of research work 
carried out. Twenty-five years ago we 
helieved that the essential constituents 
of a feedingstuff were carbohydrates, 
proteins, fats and mineral matter and 
that a measure of the amounts of these 
was sufficient to give a fair evaluation 
to the feed. We have since learned 
that there are a number of other sub- 
stances, the exact chemical nature of 
which is not definitely known, called 
vitamins, that are essential food con- 
stituents. We have also found that 
total digestible protein does not give 
a true value of the proteins. Not al! 


proteins are of equal feeding value. 
Their nutritive value is related to their 
composition with respect to the various 
essential amino acids that they contain. 

Thus we find ourselves confronted 
with the need for additional chemical 
or biological methods that will better 
enable us to evaluate commercial feeds. 
This is a problem that requires much 
research. 

The increasing recognition of the im- 
portance of the role played by vitamins 
in animal nutrition has led to the pro- 
duction of feedingstuffs intended spe- 
cifically to furnish vitamins. The use 
of cod liver oil particularly because 
of its potency in vitamin D is a com- 
mon practice. Recently the practical use 
of certain other fish oils as a source 
of vitamin D has been demonstrated. 
Preparations of vitamin D concentrates 
from cod liver oil and irradiated pro- 
ducts with vitamin D potency are also 
available. These new developments have 
emphasized the necessity for the con- 
trol chemist to extend his tests to in- 
clude vitamin potency. Several of the 
control laboratories are already testing 
for vitamin D potency. In the future 
other laboratories will no doubt take up 
this work. The proper labeling and 
testing of these products result in 
many problems that are not easily 
solved. 

At least six different vitamins are 
now known and there is evidence that 


others may be discovered in the near 
(Continued on Page Thirty) 


ALL FEED SUPPLIES 


....at Attractive Prices 


One Draft to pay, one car to 
unload. Stock always clean 


Midds 


(_] Staley’s Corn Gluten Feed—23% Protein 
(_] Staley’s Corn Germ Meal—18% Protein 
C] Staley’s Soy Bean Oil Meal—41% Protein 


Quality Concentrates—Straight or Mixed Cars 
[] Puritan Brand Crushed Oyster Shells 
“Big Chief” Meat Scraps—Over 50° Protein 


Manufactured in Milwaukee 
Best Quality—Uniform Low Fat Content 


{_] Semi-Solid Buttermilk — Consolidated Pro- 
ducts Co. 


(| Gunning’s Pure Norwegian Cod Liver Oil 
Peat Moss 
Flour Midds 
Linseed Meal 
i_] Brewer’s Grains 


Corn Oats’ Bran 
Hominy Feed 
{_} Reground Oat Feed 


Malt Sprouts [| Hay 


and fresh. 
Dollars 
go Profits 
farther are 
larger is 
faster 


Turn -0ver| No trouble to 


Use the Phone—Call Marquette 3140 


quote prices— 


»» Or Check Items on this Ad and Mail to 


write us. 


ISCONSIN MILLING CO. 


Menomonie, Wisconsin 
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Less than a year has passed since the Consolidated Feed, Coal & Lumber Co., Sussex, N. J., 
changed to a cash basis, but members of the firm are already convinced of the soundness of 


the plan. 


At the left is the firm’s busy plant — beside it, from left to right, are Ben- 
jamin Williams, Harry Edsall, Ora Harden, and H. 


D. Harden, the officers. 


Save Money, Avoid Worry 
By Selling for Cash 


NE of the most frequently dis- 

cussed subjects at meetings of 

feed dealers is the cash plan. It 
has a few strong proponents, many who 
would like to adopt it, and a few stren- 
uous opponents. But Harry Edsall, 
Consolidated Feed, Coal & Lumber Co., 
Sussex, N. J., knows from practical ex- 
perience that it can be worked success- 
fully. 

Last September, after considerable de- 
liberation, the plan to sell feed for cash 
was started. After nine months of op- 
eration Mr. Edsall is convinced of its 
success. Tonnage has been maintained 
and there are no new feed accounts 
on the books. 

Consolidated Feed, Coal & Lumber 
Co. was started in 1860. There have 
been several changes of ownership but 
Ora Harden, president, has been asso- 
ciated with the business since it was 
incorporated in 1905. Associated with 
Mr. Harden are H. D. Harden, vice 
president, Benjamin Williams, secre- 
tary and Harry R. Edsall, treasurer. 

Mr. Edsall is an enthusiast of the 
cash idea. He says that he has seen 
feed men struggle along with heavy 
book accounts when he is sure they 
could actually make a substantial profit 
on a cash basis and at the same time 
save money for the customers. 

“It is all in educating your custom- 
ers to the idea,” he says. “After they 
realize the benefit of paying cash they 
like it. They save money and worry 
and so does the dealer.” 

The other officers of the company 
feel the same way about it. While they 
admit they had some misgivings when 
the plan was first suggested these have 
been dispelled by its success. At first 
it was difficult for the customers to 
realize that the cash rule was absolute. 
An observer will now see the customer 
reach for his pocket-book as soon as 
the feed is loaded and he pays with a 
smile. 


“There will be no bill to bother him 
later,’ explains Mr. Edsall. ‘That is 
one of the nice things about it. A cash 
customer always feels free to come to 
us and ask advice and to come to the 
plant often because he does not feel 
embarrassed as he did when we had 
to ask him to pay back accounts.” 

In addition to the plant at Sussex, 
feed stores are operated at Pellettown 
and Lewisburg, N. J. All are on a 
cash_ basis. 


MICHIGAN 

Roy McFall, operator of a feed store 
at Brant Center, disappeared mysteri- 
ously from his home May 13. His de- 
serted automobile was found in the city 
dump three miles south of Owosso. 
Police are conducting an _ extensive 
search. 

Flushing Elevator Co., Flushing, is 
installing new power equipment. 

D. J. Remer, successor to E. A. 
Remer & Son, Cedar Springs, has in- 
stalled a new hammer mill. 

A. Sloan, Detroit, has purchased the 
business formerly operated as the Jones- 
ville Milling Co., by White Brothers, 
Jonesville. New equipment has been 
installed and the plant has been re- 
modeled. 

W. E. Lauer, Midland, suffered the 
loss of his elevator in a recent fire. He 
plans to rebuild it or buy a plant in 
another location. 

Martindale Bean & Grain Co., Lin- 
wood, lost its elevator in a recent blaze. 
This is the seventh fire loss sustained 
by the firm within the past ten years. 
Headquarters for the company are at 
Kawkawlin. 


BERT CLYMANS who has managed 
the Eureka Milling Co. branch at New 
Philadelphia, Ohio, for the past four 
years has taken over the business and 
will operate as the Clyman’s feed: store 
from the same location. The Eureka 
connections ‘have been discontinued. 


BYDALEK BROTHERS, Momence, 
Ill., have opened a new feed store in 
the building formerly occupied by R. 
L. Canaday. 


THEY KNOW WHAT THEY LIKE! 


Be sure to include Dairylea Dried Skim Milk in your poultry feeds. Prac- 
tical poultrymen insist on DAIRYLEA. Keeps chicks strong and healthy from 
the start. Carried by principal feed dealers throughout Eastern territory. 
Detailed feeding instructions sent on request. 


Barrels 
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Packed in 
100 Ib. bags 
and 150 tb. 


J 
FILL OUT COUPON AND MAIL TODAY 


Dairymen’s League Cooperative Association, Inc. FB 
Room 2140, 11 West 42nd St., New York City 


Please send free bulletin and prices on Dairylea 
Dried Skim Milk. 


Name 


Address 
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<a} ‘‘All your needs in grain and feeds’’ fe 


Sunset Feed & Grain Co., Inc. 


CHAMBER OF COMMERCE 


BRANCH OFFICE 
BUFFALO, N. Y. 


MIDDLETOWN, N. Y. 


FEED JOBBERS 


Also Representing: 


J. C. HUBINGER BROS. CO., Keokuk, Ia. Gluten 
VANDERSLICE-LYNDS C Milo and 
FAIRMONT CREAMERY Go Ye Sea Dried Buttermilk 
JOHN CRAIG & COMPANY. Philadelphia, Blackstrap Molasses 
MUTUAL RENDERING CO., Philadelphia, Pa....................... eat Scrap 
OYSTER SHELL PRODUCTS CO.. Philadelphia, Pa................ Oyster Shells 
THREE MINUTE CEREALS Cedar Oatfeed 


Queen Wheat Feed 
Cherokee Middlings 
Mid-Dog Middlings 


ee Your trade will appreciate 
these quality feeds, and in- 
crease your volume of busi- 
ness which means increased 
number of customers and 
larger profits .. These quality 


MIXED FEED 


—Wheat Low Grade Flour, Red Dog. ’ 
Middlings, Bran, Screenings 
not exceeding mill run “ 


ST.PAUL, MINN. 


> Office 315 Corn Exchange f n i 
SS MINNEAPOLIS: MINN, eeds are manufactured in our 
own mills. 


CAPITAL FLOUR MILLS, Inc. 


MINNEAPOLIS, MINN. 
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NEW SUPERIOR DIAMOND 
Grinding Plates 


have been perfected in our 
plant — the latest develop- 
ment in plate makeup. 


We guarantee these p!ates 


and cooler, give better satis- 
faction all around than any 
similar p!ates now offered. 

A set of these plates will 
be shipped on thirty days 
trial — you to be the sole 
judge of their performance. 

If they fail to give satis- 
faction we agree to take them 
back and pay shipping costs 
both ways. Get our new and 
lower Price List today. 


to last longer, grind faster | 


Diamond Huller Co. 
WINONA, MINN., U.S.A. 


Builders of the Diamond 


Medium XX Ball-Bearing Attrition Mills 
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Business Solons to Speak 
At Central Convention 


(Continued from Page Twenty-one) 


the Wisconsin Retail Lumbermen’s as- 
sociation, will be present during the 
meeting and will tell how members of 
his organization settle their business 
problems through the medium of the 
Royal Order of Dumb-Bells. 


Will Visit Brewery 


Committee reports and the election of 
officers will conclude the business ses- 
sions. As a grand finale for the con- 
vention the Val Blatz Brewing Co., 
through the courtesy of A. L. Klein, 
secretary, will again entertain the deal- 
ers at a buffet luncheon to be served 
in the Old Heidelberg cafe at the brew- 
ery. 

Nothing has been spared to make the 
meeting the most successful in the as- 
sociation’s history, both from the stand- 
point of practical value and entertain- 
ment. Interest already manifested by 
the trade indicates that a new record 
in attendance will be established. 


L. L. PINCUS, New York, has closed 
his offices in the New York Produce 
Exchange and is now affiliated with 
the Interstate Grain & Feed Co., New 
Brunswick, N. J., as general sales man- 
ager. He will handle the sale of grain, 
feed and farm supplies. 


NICOLLET 
*HOTEL 


MINNEAPOLIVY 


When in MINNEAPOLIS 
why not gratify that long felt 
want of an atmosphere of 
friendliness, comfort and re- 
laxation by staying at the 
NEW NICOLLET. 


Six hundred rooms complete 
in every detail at exception- 
ally reasonable rates. Rest: 
fulbeds. 


Moderately priced Restau- 
e tant and Coffee Shop. | 


Three blocks from 


Tourist Bureau directly op- 
posite. 


W. CLARK. 


| > 
| 
HOME OF WCCO STUDIOS | 
| 
| 
| 
: Rapid Cut | | 
a | | 
\ \ | | 


Among Our Advertisers 


HE Larrowe Milling Co. and The 

Feed Bag have at least two 

ideals in common. One is to 
serve their customers—Larrowe’s deal- 
ers and feeders and The Feed Bag’s 
readers and advertisers—honorably and 
in accordance with hignest business 
standards. The other is to sell only 
one quality—the best our respéctive or- 
ganizations are able to produce. 

This second ideal, we believe, is a 
distinction of which the Larrowe Mill- 
ing Co. may justly be proud as it now 
celebrates its 20th anniversary. While 
other firms in the feed industry offer 
several grades of the various feeds they 
manufacture, Larrowe manufactures and 
sells only one grade of dairy feeds and 
cne grade of poultry feeds—the best it 
knows how to produce. 

Larrowe has maintained this policy 
ever since the first car of Larro dairy 
feed was shipped 20 years ago from 
the Larrowe mill then located at Cohoc- 
ton, N. Y. Larro dairy feed was im- 
mediately welcomed throughout the 
trade which had confidence in the repu- 
tation for quality and square dealing 
which had marked the 22 previous years 
of Larrowe Milling company’s dealings 
as buckwheat dealers and dried beet 
pulp brokers. 

Many changes have occurred since 
1912—-war and depressions have altered 
the course of our national and economic 
life—death has taken its toll of many 
good friends—but of the feed dealers 
who took on Larro dairy feed during 
its first year on the market, 44 still re- 
main active sales agencies for Larro 
products. 


President James E. Larrowe has 
guided the company through its entire 
career—previous to its entrance into 


James E. Larrowe 


feed manufacture and since. His ideals 
of quality manufacture and honorable 
business tactics have brought the com- 
pany from a nucleus of a few men and 
a small mill in 1890 to the high place 
which the Larrowe Milling Co. occupies 
in the feed world today. lLarro pro- 
ducts are now made in a large com- 
pletely equipped mill at Toledo and 
the formulae behind the feeds are de- 
termined by facts uncovered at Larro 
research farm, several miles from the 
company’s main offices at Detroit, the 
largest privately owned institution of 
its kind devoted to the study of feeds 
and feeding methods. 

The Feed Bag offers its congratula- 
tions to Larro dairy feed on its 20th 
birthday and wishes it and its sister 
products every success in the years to 
come. 


Letters from 


Our Readers 


Enjoys The Feed Bag 


I appreciate the little write-up and 
picture of myself in the April number 
of The Feed Bag. 

I have several good friends who 
would appreciate a copy of the April 
number. Would it be possible for me 
to have about five extra copies to mail 
out. 

I will gladly pay you for these extra 
copies if you will bill me for them. 
I enjoy the news in The Feed Bag, 
only wish more feed dealers read it. 
Thanks. 

J. V. NOLAN 


Malvern, Pa. 
* * ok 


Still in Business 


I am a reader of your good paper. 
And I want you to send me some data, 
pertaining to portable feed mills in re- 


gard to fire hazards. The names of 
some of the companies that have ruled 
their policies void during portable oper- 
ation and for some hours afterward. 
There is a strong mutual company 
here. And I think it would be for my 
benefit if I could get them to put in a 
portable clause. nd would also elim- 
inate an extra fire hazard. 
In closing will say I am still in busi- 
ness regardless of portables. 
STANLEY J. MARTELL 
Avoca Roller Mills 


Avoca, Wis. 
* * 


Portable Fires 


We are taking the liberty of writing 
to you for some information regarding 
portable mill fires on farms throughout 
Wisconsin. I am wondering if you have 
any record of any definite places where 
those fires occurred. If so, we would 
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appreciate your sending us a list of 
same or anything you think would be 
helpful in combatting this portable mill 
proposition. 

Thanking you for any information 
you may see fit ta give us, we wish to 
remain. 

LEE L. HAMMOND 
Winona Attrition Mill 
Winona, Minn. 


Likes Editorial 


I have read your regular editorial in 
the May issue of The Feed Bag and 


it’s good! 
W. M. STEINKE 
King Midas Mill Co. 
Minneapolis, Minn. 
* 


Boosts Sales 15 Per Cent 
Finally checked over my books for 
the first three months and find that I 
increased my total sales 15 per cent as 
compared with the same period of 1931. 
Figure that is O. K. with the compe- 
tition I have in this town. Business is 
holding up fairly well and I expect a 
fair summer trade. 
L. J. HARTZHEIM 
Hartzheim Fuel & Feed Co. 
Beaver Dam, Wis. 
* * * 


Should Stick Now 


Notice my subscription for The Feed 
Bag is about to expire and you will 
find my check attached for a renewal. 
During these trying times we must cut 
all overhead possible but too many are 
cutting the wrong overhead, for now as 
never before should a person keep post- 
ed on feeds and feeding. Now that re- 
turns are greatly reduced from the 
poultry and livestock we must all feed 
just as economically as possible and 
the feed salesman that cannot show his 
customers the best and cheapest way to 
feed under these new conditions will 
surely be working for someone else in 
a short time. 

I like the clear concise way you treat 
your subjects. We do not have time 
to read through an abundance of ma- 
terial to get some idea that could be 
expressed in a few words. 

I feel that now as never before all 
dealers should stick by their trade pa- 
pers and trade associations. 

Trusting this will be received in time 
to not miss your next issue, I am 

O. L. BARR 
O. L. Barr Grain Co. 
Bicknell, Ind. 


L. W. ASH, Roberts, Wis., has pur- 
chased the Star Prairie feed mill, Star 
Prairie, Wis., from C. R. Christianson. 


NEW MEAT SCRAP 

Deutsch & Sickert Co., Chamber of 
Commerce, Milwaukee, has been ap- 
pointed distributor of Big Chief meat 
scraps, manufactured by the Milwaukee 
Tallow & Grease Co., Milwaukee. The 
product was recently placed on the 
market. Joe Free, formerly a feed deal- 
er at Columbus, Wis., is manager of 
the Milwaukee Tallow & Grease Co. 
He is well-known to the trade and is 
a familiar figure at the Central Retail 
Feed association conventions. 
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Feed Industry Essential 
To Farm Progress 


(Continued from Page Twenty-six) 


future. The problem of correctly label- 
ing feedingstuffs for which vitamin po- 
tency is claimed is of much importance. 
It should be kept in mind that the 
state laws provide against “misleading” 
as well as “false” labeling. To label 
a product as rich in vitamins or to in- 
clude the word vitamin in the brand 
when the preduct is rich in only some 
of the necessary vitamins would most 
certainly be misleading. It is on ac- 
count of the danger of misleading the 
consumer that the Association of Amer- 
ican Feed Control Officials has gone 
on record as condemning the use of 
the word vitamin in the brand name 
of feedingstuffs. 

Again the question as to what con- 
centration constitutes richness in a vita- 
min is difficult to answer. The ordinary 
feedingstuff contains various amounts of 
all of the vitamins. How much of each 
vitamin must a product contain before 
it may be truthfully called rich in vita- 
mins? Professor Sherman, Columbia 
university, recently said that “without 
detailed argument it may be said that 
a careful thinking through of this sub- 
ject is likely to bring each of us sooner 
or later to the view that—notwithstand- 
ing the difficulty and expense of their 
determination—numerical expression of 
vitamin values will be found both im- 


portant and inevitable, not only in the 
case of drugs offered as vitamin con- 
centrates but also ultimately of all foods 
and feedingstuffs which are offered to 
the public as good sources of vitamins.” 

Again there is no evidence that the 
ordinary feedingstuffs do not contain an 
abundance of certain of the vitamins 
of which vitamin E is an example. If 
this is true is there any merit in claim- 
ing richness for an ingredient in a feed- 
ingstuff for which there is no practical 
value? It is my belief that the feed 
manufacturer should be extremely con- 
servative in developing claims for vita- 
min richness in feedingstuffs until it 
has been definitely shown that the pro- 
ducts are of practical merit. This whole 
matter is one which so readily lends 
itself to false and misleading represen- 
tation that it is apt to lead to im- 
measurable harm to the industry unless 
it is handled on a sound basis. 

The object of the feed control official 
is to carry out the provisions of the 
laws with the minimum inconvenience 
to the manufacturer. These laws are 
designed to furnish the consumer such 
information as is needed to determine 
the value of the products offered for 
sale and to reduce to the minimum any 
opportunity for misrepresentation. 

Your association is desirous of build- 
ing up a sound industry which may 
yield a just profit for the capital and 
labor invested. To do this the indus- 
try must render a real service to its 
consumers. 


National Group Changes 
Convention City 


The annual convention of the Grain 
& Feed Dealers National association 
will be held at the French Lick Springs 
hotel, French Lick, Ind., instead of the 
West Baden Springs hotel. Dates of 
the meeting, September 19, 20 and 21, 
remain the same. 

The change from West Baden to 
French Lick was made necessary be- 
cause of the closing of the West Baden 
hotel for repairs during the month of 
the convention. The hostelries are only 
a mile apart and therefore no change 
in rail rates will be effected. Room 
prices, conveniences and other features 
specified in the original contract will 
be allowed in full at the French Lick 
hotel. 

Charles Quinn, Toledo, secretary of 
the association, is busy making plans 
for the convention and anticipates a 
large attendance. 


CHARLES A. KRAUSE, Sr., presi- 
dent and treasurer, Charles A. Krause 
Milling Co., Milwaukee, was recently 
admitted to membership in the Old Set- 
tlers club of Milwaukee. He has been 
a resident of this city for more than 
35 years. 


H. AUSMAN & SON, Elk Mound, 
Wis., sustained a loss of $25,000, May 
12, when their general store and feed 
warehouse were destroyed by fire. 


MEAT SCRAP 


GUARANTEED ANALYSIS 
rat 


MILWAUKEE WIS 


BiG CHIEF 
Meat Seraps 


Made of selected raw materials 
which are delivered fresh daily 
to our rendering plant. Pro- 
gressive feed dealers are repeat- 
ed buyers of BIG CHIEF. It 
gives results. For full informa- 
tion write 


MILWAUKEE TALLOW & GREASE CO. 
JOE FREE, Manager 
131 SO. 7th STREET, MILWAUKEE 


DEUTSCH & SICKERT CO. 
CHAMBER OF COMMERCE, MILWAUKEE 


MYLES 
LOUISIANA SALT 


*“‘Nature’s Purest’’ 


Here is an economical 
salt, because its strength 
and purity make possible | 
the use of less Myles Salt 
than any other salt to do 
a given job. It contains 
no moisture when packed 
and is guaranteed not to 
harden. Farmers like 
Myles Salt because of its 
even-running grain and 
general all around use on 
the farm. 


Packed in MylesHome- 
spun Grey or White Bags. 


Write for Prices and Samples 


Myles Salt Co., Ltd. 


Chicago Sales Representative 
360 NO. MICHIGAN AVE., CHICAGO, ILL. 
Telephone State 6276 


Shellbuilder 


is selected, bright in color, odor- 
less, perfectly screened, germ- 
proof, highly digestible, pure. It 
is packaged to sell. 


Write fora pet (three sizes) and 
a price. You'll like them both. 


SHELLBUILDER, INC. 
Cotton Exchange Bldg. 
Houston, Texas 
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| BIG CHIEF | 
Shelia 


Franke Grain 


Incorporated 


Established 1892 


GRAIN AND FEED 


MILWAUKEE, - WISCONSIN 


MILL MUTUAL INSURANCE 
IS 


Sound Insurance 


Net Cash Surplus 
Dec. 31, 1931 
Millers Mutual Fire Ins. Association 


Millers Mutual Fire Ins. Co., 


852,755.09 
Millers Mutual Fire Ins. Co., 
Fort Worth, Texas.............. 658,593.91 
P lvania Mill Mut. Fire Ins. 
"Cor, Wilkes-Barre, Pa............ 1,527,424.S5 
Ohio Mill M 1 Ins. Co., 
103,925.04 
Grain Dealers Nat. Mut. Fire Ins. Co., 
Indianapolis, Ind................ 1,390,000.00 


Millers National Ins. Co., Chicago, 
Illinois 


2,424,878 69 


ASSOCIATION 
of 


MILL AND ELEVATOR MUTUAL 
INSURANCE COMPANIES 


Mutual Fire Prevention Bureau 
230 East Ohio Street, Chicago 


Straight Cars--Mixed Cars 


Sudden Service 


Bran— Midds—Oil Meal 
Alfalfa Meal—Gluten 
Hominy 
Feed Oatmeal—Oat Feed 
Nopeo Cod Liver Oil 
Peat Moss— Charcoal 
Meat Scraps—Pearl Grit 
Pilot and Reef Oyster 
Shells 
Corn—Oats—Wheat 
Dried Buttermilk 
Fish Meal 


EVERYTHING FOR THE 
MIXER AND DEALER 


LA BUDDE FEED & GRAIN CO. 


[| MILWAUKEE, WIS. | 
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Guaranteed Thoro- Mixing 
and 


Self Cleaning 


NEW LOW PRICES 


ON NEW 1932 MODELS 


Burton Feed & Mixer Company 
17580 Monica Ave. Detroit, Mich. 


State Agencies Open For Well Established 
usiness Houses 
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CLASSIFIED 


Service department for our read- 
ers. Low Rates: 25c per line; 
minimum $1.00. 


FEEDS AND FEEDING 


Latest complete illustrated edition of Feeds 
and Feeding by Professors W. A. Henry and 
F. B. Morrison for sale by The Feed Bag at $4.5u 
per copy, f. 0. b. Milwaukee. Special price for 
one copy of Feeds and Feeding in combination 
with a one year subscription to The Feed Bag 
$5.50. mend sueek or money order with order tu 
THE FEED BAu, Milwaukee, Wis. 


ILLINOIS 


H. F. Caskey, who has been engaged 
in the flour and feed business at La- 
Salle for the past 24 years, died at his 
home May 4, following a lingering ill- 
ness. 

Holt’s mill, Washburn, has installed 
a new feed mixer as a means of im- 
proving the service offered by the 
plant to meet the competition of port- 
able grinders. 

Randolph Milling Co., Baldwin, have 
purchased a mill at Ava and will ex- 
pand their business operations to this 
point. 

Day Welty, Polo, has opened a feed 
store at Dixon. 

Elmer Sutter, Hopedale, has sold his 
feed business to V. A. Henderson and 


GET MY PRICES—SAVE MONEY 


A. L. STANCHFIELD 


Carlots and Mixed Cars 
FLOUR, MILLFEED 
OILMEAL, ETC. 


502 Corn Exchange Bldg. 
MINNEAPOLIS, MINN. 
“Stand by Stan’’ 


GROUND OaT GROATS 


Low Fibre Content 


NORTH EAST FEED MILL CO. 


MINNEAPOLIS, MINN. 


NEBRASKA CONSOLIDATED 
MILLS COMPANY 


MILLERS 


Mother’s Best Flour 


A. J. Franks who will operate under 
the name Farmers Feed & Produce Co. 

Home Boys’ feed store, West Union, 
was destroyed by fire May 4. The busi- 
ness was operated by Paul Crumlin, 
and the building was owned by Emmet 
Craig. 

Edgar Block, Georgetown, has taken 
over the elevator and feed business for- 
merly operated by the Sidell Grain & 
Feed Co., Sidell. 

Farmers Grain & Supply Co. eleva- 
tor, Warsaw, was destroyed by fire 
May 6. An adjacent elevator owned 
by William A. Dodge, was slightly dam- 
aged. 


K. & A. SEED Co., Fort Wayne, has 
taken over the warehouse facilities of 
Kraus & Apfelbaum of this city. 


F. J. PHELAN CO. 


418 Chamber of Commerce 


MILWAUKEE, 
WIS. 


“Grain Futures” 


Special Attention to Hedges 


CEREAL 


GRADING CO. 
MINNEAPOLIS 


SPECIALIZE IN 


GOOD 
CORN and OATS 
For 
WISCONSIN TRADE 


Prices Right—Service Prompt 
TRY US. 


BADGER BRAND 


Selected Seeds 
and Seed Corn 


L.Teweles Seed Co. 
Milwaukee, Wisconsin 


10% TO 14% PROTEIN 


GROUND 
SCREENINGS 


DRIED MALT CHAFF 

REGROUND OAT FEED 

ELEVATOR TAILINGS 
All palatable feeds for maintenance and 


uction and substitutes for 
Hay and Roughage 


Carloads $2 to =} Per Ton 
MANEY BROS. MILL & ELEV. CO. 


MINNEAPOLIS, MINN. 


Quality Does Count 


In tests completed at Madison—in which 
ened every Cod Liver Oil sold in the 

tate was tested— 

NOPCO COD LIVER OIL used at a 
level of %4% added to the basal ration 
showed better results (higher percentage of 
ash in Tibia) than any other oil used at a 
level of 1% added to the basal ration. 

Think of it—Nopco at 4% better than 
any other Oil at 1%. You can always de- 
ped upon Nopco—it is the best Cod Liver 

on the market. Ask us for prices. 


FEED SUPPLIES, INC. 
506 Chamber of Commerce 
Milwaukee Wisconsin 


ALFALFA Meal 
and Leaf Meal 


made from dehydrated 
alfalfa. Your inquiries 
solicited. 


WARD MOORING 


BRYAN, TEXAS 


anity Fair 


Flour 


Laboratory Tested. 
Made Right and Priced Right. 
Write for our prices in straight 
and mixed cars with bran, midd- 


lings, Cannon feed (flour midd- 
lings), and Billie feed (red dog). 


Cannon Valley Milling Co. 


MINNEAPOLIS, MINN. 


Printed messages 
They are profitable 


ADTKE ORTSCH 
BROS. Co. 
1894 

PRINTERS 
LITHOGRAPHERS 
BINDERS 
522 N. MILWAUKEE STREET 
Puone 1076 MILWAUKEE 
Broapway WISCONSIN 
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ALFALFA MEAL OUTPUT 

The smallest amount of alfalfa meal 
since records were first compiled in 1927, 
was produced during April, 1932, ac- 
cording to reports received from grind- 
ers by the United States bureau of ag- 
ricultural economics. The total was 
7,980 short tons. Grindings for the first 
11 months of the 1931-32 season were 
61 per cent of those in the same period 
last year and 51 per cent of the total 
for two years ago. Approximately 22,- 
500 tons of alfalfa meal were in stor- 
age at the mills on April 1 this year. 


PORTABLE FIRM SUED 

United Portable Milling Co., Des 
Moines, Ia., has asked a judgment of 
$142,258.90 against Charles E. Lynde 
as receiver of the Portable Milling Co. 
in district court. The action involves 
claims of more than 100 operators of 
portable mills which were security for 
the $1,250 deposits the operators made 
when they obtained their working con- 
tracts with the company. Mr. Lynde 
was appointed receiver for the Portable 
Milling Co. last December. 


PIPER GRAIN & Milling Co., Cedar 
Rapids, Ia., has taken over the busi- 
ness of the R. C. Booth & Co., Lau- 
rens, la., as a part of its expansion pro- 
gram for 1932. The new elevator will 
be added to the chain now operated in 
various communities in lowa by the 
Piper company. 


M. G. Rankin & Co. 


GRAIN AND FEED 


Diamond Crystal Salt—Charcoal 
Crushed Oyster Shells 
Swift’s Digester Tankage and 
Meat Scraps 


Car Lots Ton Lots 


Chamber of Commerce Bldg. 
MILWAUKEE ... WISCONSIN 


HEADQUARTERS 


for 
Wisconsin’s Finest 
Dried Buttermilk 


and 


Skim Milk Powder 
STRAIGHT CARS—MIXED CARS 
LCL Lots (Spot Milwaukee) 


Write, Phone or Wire for Our 
Delivered Prices. 


All Inquiries Efficiently Handled 
WISCONSIN DAIRY PRODUCTS CO. 


SAL:S OFFICES 
312 N. Water St. Milwaukee, Wis. 


Stock up 


with ARMOUR’S 
Animal and Poultry 
Feeds... 


one enthusiastic farmer will 
sell them to all his neighbors 
for you. 


Armour’s Meat and Bone Scraps 

A balanced ration of high feeding 
value. Not less than 50% icsane, 
Armour’s Special Steamed Bone 
Meal 


Guaranteed 65% B. P. of L. For 
mixture with other feed to build up 
bone structure. 


Armour’s Meat Meal _ Digester 
Tankage 


An appetizing, highly digestible, 
economical feed. Not less than 60% 
Protein. 

Armour’s Feeding Blood Meal 


An 80% Protein content extremely 
valuable in mixed feeds. 


ARMOUR AND COMPANY 
Dept. C. 
Union Stock Yards Chicago, Ill. 
Write or wire us for prices. 


Plants conveniently located to 
insure you prompt deliveries. 


“W ell— 
Youw’re a 
Dumb 
Bird! 


—at that,—betcha a little 
good mash with MARDEN’S 
in it would chirk you up 
a bit!”’ 


Marden’s Certified Cod Liver Oil 
is your safest, most economical 
source of balanced vitamin 
strength. Nothing added—nothing 
taken away to upset its natural, 
most beneficial balance. Costs 
less per feed ton. Used by lead- 
ing feed mixers for their finest 
feeds. 


Write for ‘‘FEED FACTS”’ and 
low quantity prices today. 


MARDEN: WILD Corp. 


512 Columbia St., - Somerville, Mass. 
212 East OhioSt., - Chicago, Ill. 


Dependable 


Western 


Alfalfa Meal 


for 
Dairy and 
Poultry Feeds 


The Denver Alfalfa 
Milling, & Products Co. 


LAMAR, COLORADO 


Branch Sales Office, 
403 Merchants Exchange, 
St. Louis, Mo. 


= Pecos Valley Alfalfa Mill @ 3 
Hagerman, N.M. 


TRY OUR 


PECOS SPECIAL 


IT’S BETTER 


Your inquiry would be appreciated. 


Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 
HAGERMAN, NEW MEXICO 
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MARDEN'S | 
Cod Liver Oil 


Phones 135 and 118 

Feed and Grain LIVER OIL 

FEED 

i| CO. 

‘i | HARVARD ILLINOIS 

wer co WHOLESALE & FEED 
| 100% FOR THE DEALERS 


EUREKA VERTICAL MIXER 


Equipped with 
HIGH PRESSURE MOLASSES INJECTOR 


The modern method of making 


MOLASSES FEEDS 


This system pioneered and popularized by Howes is different. 


The Howes method of distributing molasses is the one exception to the general 
rule in that the blackstrap is not squirted or sprayed on the surface of the feed. 
Before the dry feedstuffs enter the central tube of a Eureka Mixer and at a 
point where their condition is most agitated, an ingenious device, known as the 
submerged double-jet injector, comes into play. Through two orifices the tem- 
pered molasses is projected with considerable force not on, but directly into, the 
dense mass of feed. The circular motion of the feed causes the viscuous black- 
strap to become spun out in thread-like formation; thus the materials absorb 
it instantly, just as quickly as blotting paper takes up ink. 


Send for our latest Bulletin 128FB 


S. HOWES CO.,INC. SILVER CREEK, N. Y. 
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CLO-TRATE 


Here’s 


OU need adequate supplies of both 

Vitamin A and Vitamin D for best 
results in poultry feed. Tests have 
proven that the addition of Vitamin D 
alone is not sufficient and that there is 
no satisfactory substitute for the com- 
bination of the Vitamins A and D as 
found in cod liver oil. 

CLO-TRATE supplies you with the 
combination of both of these vitamins as 
found in cod liver oil but it goes a step 
further. It recognizes that excess fats 
are harmful to poultry and supplies you 
these vitamins with a minimum of fats. 

When you add CLO-TRATE to your 
poultry feed, you add a concentrate of 
both the Vitamins of cod liver oil. This 
concentrate comes to you in a vehicle of 
just enough of the finest cod liver oil to 


is the best source pe Vitamins 
\A and ID poultry feed 


insure the preservation of the vitamins 
and to permit of adequate mixing with 
the feed. In this way you get a full sup- 
ply of both Vitamin A and Vitamin D 
with a minimum of fats. 

CLO-TRATE mixes readily with any 
feed. It has all the advantages of 
straight cod liver oil without its dis- 
advantages. CLO-TRATE-mixed feeds 
are far superior to those feeds to which 
Vitamin D alone has been added and 
which depend only upon their basic in- 
gredients for their supply of Vitamin A. 
It is most economical. It will pay for 
itself many times over in the production 
of strong, healthy poultry. 

Write today to the office nearest 
you for further information and quota- 
tions. 


HEALTH PRODUCTS CORPORATION 


Resin North ii Street, Newark, N. J. 


Wont Street, Chicago, IIl. 


CLO-TRATE 


Reg. U. S. Pat. Off. 


COD LIVER OIL 
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You will never 
make a mistake by 
recommending or sell- 


ing a superior article... 


Quality is the surest foun- 


dation for permanent success. 


Guaranteed 
Made only in Minnesota 
The great flour state 


KING MIDAS MILL CO. 


MINNEAPOLIS, MINNESOTA 
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